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Membership Matters. 
New Members reported during March. . 


BALTIMORE, Mp. 
Demonds & Getipway ..2i... 6 SLI aA...) J. D. Galloway 


Hebner, J., & Co Jos. Hebner 
Hub, The A. F. Rosenburg 


EN an hnin'5 « pw ngs 5 6 gis bh he 6646.5 seis hn DRO S. Mayer 
National Marine Bank 


Parker, W. J., Co., The W. J. Parker 
NS WS GD. 5. 0 50 wp reinnnd’s yindumad.ceah Baad Walter A. Hossey 


Boston, Mass. 


Clapp & Tilton Walter F. Tilton 
EINES DE, | yy i, cid site chi Speed diam 4upiabaiels 400 BE aes ohlte dee 


Cuicaco, IL. 
Pelomes & Tilting Co... . «68's S540 ae oc ce ccc vecess Jos. E. Gale 
Art Wall Paper Mills S Joseph K. Arnold 
NT SID oa os eeiein es hcuet aha te cus than E. L. McAdam 
EG SUOMI Ek so o'sc se Soa bhbsane bicdet ses e ¥en F. A. Becker 
EES, 6 i 25s ton cd oe shh Romvaoh serene L. W. Langford 
I i arp it actuals « Wy = Soo as pee tm he M. S. Feinberg 
TPA 45.0 See ore eS ce eee toes ta cede Morris S. Schwartz 
EM os an 5 5b aw 580 60h dG as wnln eld aatyaln Ee Geo. B. Beatty 
Janeway & Carpender :Joel B. Thompson 
IEEE, Deaton GS tie ee, Ls at ls sons one lane Henry Kahn 
MR os. ss. on. 0 a 4 5% te aus Sibencara iinet ieee ai 
50+ wie dibs e 65s nce ubinota anes encia Raymond E. Durham 
Rueckheim Bros, & Eckstein Ralph E. Watson 
NE CO Cn os wesernnnd nae ARN hele hk wcesdh Masi C. R. Dickerson 
UME, Pioblewtt: WO’ dexsviiel- casibids tile > abe hals barren P. F.,Combiths 


CINCINNATI, OHIO. 
MY DS S278 Se 15, Ce os eet pred © date gine wea aka aOR 
i NE ON i 8 ia de ba dig cw nd Cue bas ine J. Baum 
Gambrinus Stock Co., The Christian Boos 
Kuhn, S., & Sons ’ 
EE EONS, “6 iusieaie twit n'o dn.0's cie-gigne ited rich ceed inleeeel N. A. Lloyd 
Rollman & Sons Co., The H. Nuerenberger 
NE TAB. 5 wind so 5.60 5s whepienwuie 4865s eeg.eel A. Sander 
Sn a ee We em SS PD be Sedan bs sis wks C. R. Talbott 


CLEVELAND, OHIO. 

es Lee Semen GO... os. 5:0 o's on Sad fins Ss Maine vt ees F. E. Wilson 
Allyne Brass Foundry Co., The E. E. Allyne 
Baldwin & More H. J.. Baldwin 
areal , UMS ss veka a tesNe ee oe veents Frank A. Mehling 
oo dais aids bab dave ods. 00upere® S. H. Hutchinson 
Blood, John H 

Born Steel Range Co., The Geo. W. Spooner 
Bosworth, Dilley & Holden Co...................0ee cece F. E. Dilley 
Britton Printing Co., The Chas. S. Britton 
Bryan Co., The Chas F. Brvan 
Central Electrotype Foundry M. J. Hoynes 
Central. Engraving Co., The H. G. Bogart 
Champion Rivet Co D. J. Champion 
Cleveland Bronze & Brass Works tal W..F. Barrett 








Cleveland Bronze & Brass Works 


eee eee eee eee ee eeeeeenee 


Eeeeland Cut. Flower Co... TM. 6s ocscccsseceesnb eh ech dy George Bate 
Mriand LitpOgeeem G0,. . 2. oes oss cess ce pinnaieds abide Chas. Morgan 
Stand NGCRUNORE COL. 6s. vc swoc.cuccs dovees.c oc sithited D. D. Kimmel 
Cuyahoga Concrete Stone Co., The................+-- F, H. Anderson 
Diamond Portland Cement Co., The................5-- Lyman A. Reed 
BEY, GOO. Bre cv ccsenvcccvesescccceph hss desde th apobe nee kaebe 
(O61 Gtig BUM nck uv o's oes bd ksh sas hem domsickbana J. W. Warwick 
mmonds Elevator Co. .-. 6. 25.455 CSE he VR eT es Robert A. Edmonds 
merneise: MAT, COs « a's cena bee + ove) eapyineelsee t oh men M. J. Devay 
Emerprise Printing Co., The.........+-..eeseempbe R. B. Breckenridge 
ES 2 2 SE er rere ee J. Fineberg 
ER, Fi, GE REE 8 Ss SEs LE ee an RA pA bond's eA BAe R. E. Strong 
CeO, ise cing Gee ee EN PONG OS See Oe ose s soak eth eees en ae the 
Mart DIOR. p66 caiieitid s 6.6 56 00 o CELA IIRE IIR Edward Greenberger 
meen Wire Pence Co.,- The... 00.0500 bd DONS J. A. Hambleton 
Memixture: Gy Breas. CO. .:.::0:5.6 6260500 AS oes oo B. F. Klein 
Snr GOs 5 6.5546 soa 5 Ri de es Sa TNE S, COIR DA TS C. G. Gill 
I SNOW isc 69566 da 6 8 080.090.5. 08998. 5485.80 oe eee, -...I[saac Grodin 
Guardian Savings & Trust Co., The..........5....0.208: Geo. F. Hart 
BD ODRICHE CO, THN oso eictee ee gers sein’ el o'e'g s'e'e"s Grant T- Whittlesey 
Seeraner Bbc COvsieeeie POO INE AS. HA ee Morris Davis 
International Shirt & Collar Co................ 00000. Fred A. Smith 
James-Parsons-Ruggles Co., The...............5-005: Walter J. James 
mem Barties Lammber: Ge, oop + aena peje ss osasenne ds John C. King 
IE: IDO Bie tise. als A SDINE 4 cibcclee.0 9.3.000 + a 0n4eninien ae tiie ae aie 
IT a MR a ici kos, G5 ate 0; ahe,¥i9d, 54 nace Es ele weiaen «J.P. Kohn 
Lake Shore Saw Mill and Lumber Co., The........... C. A. Krauss, Jr. 
SO MoM BMURG oi o.5'b us wig.n hn 1a = 00 054g 2 00 Neils W. A. Fay 
A OM TS Ms. edn died Cade wee awe iw eeeue Wm. B. Maxson 
Morreau Gas Fixture Mfg. Co ..........0..sceueeee Chas. S. Brookins 
National Iron and Wire Co., The..................-04. L. C. Schindel 
ET SIO En cc Sh es tv incre ee Fie ca SROOR A. M. Graver 
SE OE CONE eo cea ccrskage dt sinices came A. W. Neale 
ee: MONEE Sg 5 oo is occ cee ee ones shee oun wen John C. Hub 
Ohio Ceramic Engineering Co., The............... Frank H. Robinson 
mee a Penna. Coal Co; ... A221 PLY occ ees Samuel H. Needs 
meen, Geb. Fi Be Gos i ieee ceeds de cece eee PAIN Geo. H. Olmsted 
Merete Gt: PAPSONG ios ios ie ee ee eb eS este bese ee J. M. Updegraff 
SUE Ge TALC ORE oan ie: sn ose See's biel te'e'e we ee John W. Philpott 
mem Mattress. COs ois coc ceca ccecoeceerdesceceuereth F. A. Bunce 
Rating and Collecting Co., The..................2000- John C. Bethel 
Remington Typewriter Co..............2eeeb eee: Laurence. S$. Smith 
me MMM EO. ThE... . Seeded ices cece code cdsg J. E. Sawhill 
ROS. MOE PL. SONS GARE oo vn kee dba 6s 0 en de cmtb N...P., Bowman 
CORE AON ETN ooo tos cine «+ oonbne Bernard H. Jansen 
Mumnells & Manchester... .. 2.20... e¢e ccc ceseveeee H. R. Manchester 
pamva@e. J. Bin. 6. 0c ken Revie Ware NSS ak ee hg ok oe ae W. S. Pettibéne' 
Bemmucecker, Richey & Co. i255: 652256650565 55 0004 W. E. Richey 
Schorndorfer & Eberhard Co., The.........6.....0.00- C. W. Eberhard” 
an W,. We. Mite Coz, Phe. odes evoke es re is Coa eee ee 
Pee Cats x5 obs 5 850853 3 428 sO OA aS , E, T. Smith’ 
Smith, L. C., & Bros., Typewriter Co...............56. W.: B. Hillman : 
Standard Brass Foundry Co., The.......6,.56s...0000. Albert J: Griffa 
Standard Knitting Co., The... ......66eesedeeeweeeeee Mark L. Cohn , 


RNR DW Oe. oe so sax} oaaepnd* Hed omnes W. A. Stevens 























































































































































































Fred P. Thomas 
Tracy, Caldwell & Younger Edward Younger 


weeaaway & Marlatt. 00.0005... cece ewes ceceecne F. W. Treadway 
Wor me Boe, Mager & Co... 55... 550 OSS J. S. Van De Boe 
Vanderwerf Co., The M. E, Vanderwerf 
Van Dorn Iron Works Co., The...............cccceeccces F. R. Baer 
Western Reserve Woolen Co 

Whitworth Broe:'Co., The... cick eel : i 
Wilson Printing & Publishing Co H. W. Wilson 
Wee OUIIO UO, TUG. os onc cnc ce e's es onc ceccstenenea L. Littman 
MT, i oo vocvcawiwdveclddbtleccecccsccesey he Eli Zweig 


CoLuMBus, OHIO. 
Aetna Insurance Co. of Connecticut 
Citizens’ Wholesale Supply Co 
Columbus Merchandise Co., The 
Columbus Mil! and Mine Supply Co., The 
Columbus Sewer Pipe Co 
Cook, D. S., & Co 
Creith, H. C., & Co aif i 
Home Insurance Co. of New York, The................ C. T. Deatrick 
Livingston Seed Co., The Chas. B. Cranston 
Macklin, Frank J 


SN COS CAD, NUN. os wee ss ce sews se 4 ekbop-neiens J. C. Townsend 
Crowley Bros 

Gridley, Wm. D 

Kennedy, W. J. 

Merchants’ Jewelry and Novelty Co 

Millis, Wade 

‘Sloman, Adolph 

SS ssh St tS see's Salpid closes © SOW pune ents oan 
» |") . SPREE Seer eee eee ee TTT ESTE TY CPP 


DuLuTH, MINN. 
Eimon Oyass Fowler Co 
RE RL BML dip os so pcs ose es coer scbrns sss 0es kK J. L. Ross 
Saunders & Co C. Saunders 
Watt Cigar Co 


Blount, Henry F 

Ichenhauser Co., The 

Mackey-Nisbet Co James V. Rush 
Southern Stove Works Edward Kiechle 


G. R. Cigar Box Co 

M. B. & W. Paper Co 

Macey Co 

Newaygo Portland Cement Co 

Steketee, P., & Sons 

Yuille-Zemurray Co. ...... 2.2 eee ese e eee e reer wee ecees F. A. Inmat 


Hackensack, N., J. : 
Campbell, William, Wall Paper Caio ieee eet oaks ke bee F. A. Weiss 
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JANESVILLE, WIs. 


Bicknell Mfg: and Supply Co., The H. S. Bicknell 
First National Bank, The John G. Rexford 
Hanson Furniture Co Henry M. Hanson 
Janesville Barb Wire Co A. J. Harris 


Janesville Clothing Co Joseph Weber, Jr. 
WAU’ GID <a 6 oso a sc’ sieht ee ule ee et ha Tee eats F, F. Lewis 


LitTLeE Rock, ARK. 


Los ANGELES, CAL. 
American Credit Indemnity Co.................. J. W. Spangler, Jr. 
Ames Mercantile Agency W. B. Ames 


Crombie & Co : 

Curtis, Newhall Co . D. Curtis 
Gunst, M. A., Cigar Co Romberg Jansen 
DP EMECay orc SeeteLt cit (itis ats ost cas eee ede wee E. E. Henry 
Heywood Bros. & Wakefield Co R. F. Skellinger 
Loeb, Fleishman & Co 

I SPUN ME GURS So- 8 02 e e ira on ay a ele aie E. P. Mondon 
Merchants’ National Bank W. H. Holliday 
Montgomery & Mullin Lumber Co.....................5. J. F. Mullin 
RE We a eee Pees ee cha cheb es este ssoc3 career eee 
Richardson & Holmes Fruit Co A. H. Woollacott 
Smith, S. J., Machinery Co H. P. Usher 


- Stockwell, L. W., Co 


Van Vorst & Berman 


First National Bank ‘M. B. Van Slyke 
Fuller & Johnson Mfg. Co A. E. Proudfit 
Gould, Wells & Blackburn Co 

Madison Candy Co T. Prendergast 
Northern Electrical Mfg. Co Jackson Reuter 
Teckemeyer Candy Co W. J. Teckemeyer 


Manitowoc, Wis. 


Manitowoc Aluminum Novelty Co Henry Vits 
EW Gs oc sss Pec akcss saree eee J. C. Nelson 


Smalley Mfg. Co T. L. Kelley 


Lauerman Bros. Co Frank J. Lauerman 
Sawyer-Goodman Co Chas. A. Goodman 
Stephenson National Bank, The H. J. Brown 


MILWAUKEE, WISs. 


Breslauer, A., Co Jos. Breslauer 
Bunde & Upmeyer Co W. H. Upmeyer 


RR ee oe ee ua Coco's « 4g ae U. W. Iversen 
Milwaukee National Bank Wm. F. Filter 











Pahl, E. R., & Co 


Daas apie anak sae eee nsec teh ls eae M. J. Brew 
wredesér, “C.ijewelry Co. .........08)..0.4 daque. Lis Otto A. Zedler 
Weteel(Beos: Printing Co... 2... 202.2005 pdibae diaelde’ Ignaz Wetzel 
MINNEAPOLIS, MINN. 
phemneettey Moline Flow Co, ......c.. ccc scccnscep) cennt G. M. Durkee 
Park, Grant & Morris Grocery Co. ................ .-F. D. Cameron 
MN NN MINIT NGO. fo o.v sos scccctccducscscet¢nees C. H. Sanborn 
ME, MM Se a, UCL Sale ALAN on wok bois ok’ ARTUR 
ee RENIN LG, 6 0:5 0'o os a oe en > ismivalels Hits C. A. Paulson 
Sree, meneeer Wammer CO... . ses ssep0s kop 0sesebe Edwin J. Fisher 
; New York City. 
eee. Ge... caked PEEP OAL io one cc cen dee J. Detjens 
Seat 5 os ok oC Ce es cca sisi teeateetiat abel C. W. Smith 
NN EPOOGNS EE MIR Sh oids v's olen wees ven augnye bs mbes H. D. Betts 
OR OM 1 kL." Sc 2S's sw www pw Seale yp erece geet T. F. Curley 
NUR IUNONR GE ABOOR, 55/5! ais bo'd's ow oSewus vives sesictek Adolph Kastor 
SORES oc aucg aces den’ seuaes ba eae Robert Hagelstein 
LIE Sh ss nino 5 cb bo op pk eVh oben iewesnberneeee Joseph Plaut 
NE Lon 5-5. n-g'n-6 ovgve.e isso ce- oie oc-oieiginvaieed ene rani J. Lobel 
 hi55 Ss 0.9 Cie she bm sib cba chlathebet iets ies Edward Earl 
SE SG EER ee Pere erry a M. W. Schneebeli 
ER i506 5. 5 sss da ow nb wea nis > and aah een E. B. Brinker 
I SE ID oso ne bide 650-54 eo tbs chee otanene Harry Roggen 
IN ss 5 's.0'n.g' « ¢'s9-0.070 6 2 5 60.9 019 oho yas itiepnee ae Henry Weiss 
Nee ee eS ce ahem hen ee Keren A. L. Werner 
I Dea ano c'esd «td w 98.065 o.6 Re nee areas Wm. D. Harries, Jr. 
PHILADELPHIA, PA. 
NS nat ee Ty eae tinal Geo. B. Allen ~ 
ee pa be i abe eae ge H. G. Michener 
SNC CMMNNENN Ue NO, EOC. a ok «cory anydfinsovcereewenae F. M. Page 
a oo sth len iecn eine Vases woe ee aie Edwin L. Boger 
NOs 1 RTOUNOOUEE CO os oc ec nova s e5% +40 bs tease ek ee 
SER IIL sol 5 s.r ts 'ag 00 0-0 00 2 aie © us 6 0-~ ois pore birialese Bel ehh aatbelkl en 
CR ONRR. “TMG ins acing + i 04a oc cess aces Geo. T. Downs 
TE NIE a 5 5's wn0 v's ses 90 0 oye cabins Cpaued D. J. Duffield 
RS Ba bain a 60.9 wiv ah a-edoo s 0k 6404 Salat Louis L. Bunts 
NS es ck wn don uitees oakew se ebeviaoed Henry Plonsky 
sais 50% wg o 6 0s Walald ox DOT DLs is 56 oss Abraham M. Ellis 
RS oc oo, 4s ke Wa uc ps ram hana d nveaneer a H. Gamson 
Te BN a eo kas i's stds bo ves wae ee Geo. A. Steele 
EAM ARUN rn Surv pales’ s'uveie's'a'e'e e's’ 9'n'sa'a be H. N. Goldsmith 
PUR ME AM sa. ce seer sak saben sideius hs faueels A. Hartung 
DONO EMA: 6s os BITE PIF AVOID, «vac 8d ea EES Allan Lund 
STN ISL NTMI y 56 6.0 'e'ed ow 'e'w'e'e'v'e'o ps oon eV ene Vek John Jolley, Jr. 
NS Bly ME GD. 6 o:0. sie bis Mewreivsin Mbeb bs oc a owls b L. J. McCloskey 
Penetll, Bethel Ni... sie eevee 8b b oes VUES Cee 
NE NEAR a. a 5G wire oak eva eb OF ee Fs SRS? A. E. Pfahler 
8 nO Si nina ie eapendiorir LAL rae aa, John G. Hayes 
I cng hon fds 6 4p Ws PbO De AA David Pestcoe 
sin k's sh nie ops se bahay CFs Os et REL ERED H. J. Florey 
Roberts, H. C., Electrical Supply Co. ............5....4-- Fred E. Stow 
Neen nn eee eae ae sa ole An etl S. Rosenblatt 
eee kee rest hens Hes cope Share H. D. Kellogg 
mee semen, Oe 0.8 BERR Les oes aes e's James Stokley 
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Besart Byee: (tos occu <a wxitiitinie nahh saan aad oaks Geo. W. Ellick 
abies Pi alee: eM scotia aon were eae te heer ce teins ah Rea 
Svelig PRGUANEREE AGE « osc siteds onc stinws 6nes Wievndeote 6 Louis Buehn 
PORTLAND, ORE 
Bilon & LMM. obo Ui ses Fee AS cade pan cbadew aad E. B. Rutherford 
RACINE, WIs. 
Altshuler, Clana: Mie Ges 305 vies Shonen hs seks sang Julius J. Cohen 
Bilker-Wischers ‘Mii COs i. diss iss oe .:0 aye hates osetia J. Wiechers 
meaner, 35; Cee oa ihn peck ch haa es sane eon Geo. W. Miller 
Racine-Sattley Go! isis PB LS FL Scie tina hace es J. C. Lund 
Racine Woolen: Malls «<5 os ci dieing s ccc FRA ie Sands M. Hart 
: RocHEsTer, N. Y. 
Adler, Mastin ROR: dnt dtec ha icdkh deta ose ds Mark Adler 
Pioclee, CHMRUS SE, <5, his 4: ai args ae alia Kinin sate oes eee 
August Beomidh Gibisiaes. 6.5 cooks Gee os ,.W. M. Goldsmith 
Faller, ' Geo. Ree°G 8S A STL A a A. B. Warren 
itis, 7. WR PSEA. TUE Oe PR I Oa Jos, Simon 
National Bank of Commerce, The .................-.06- T, J. Swanton 
National Bank of Rochester, The ...................0.. P. A. Vay 
National Bank of Rochester, The .................. Wm. B. Farnham 
National Bank of Rochester, The ...................... E. F. Pillow 
Rochester Laat. WOGMB cou a o.a's dais inlets wide sde Sub piwe« Henry F. Loewer 
Stromberg-Carlson Telephone Mfg. Co. ...........--+5: W. L. Fisk 
Stromberg-Carlson Telephone Mfg. Co. .........-..++.45- A. J. Mahon 
RONAN: CO. osie Aig ind Susi WiK ele cort}> bake dues Chas, E. Sunderlin 
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Items. 


Ex-President J. Harry Tregoe, as a delegate representing the Na- 
tional Association of Credit Men, attended the National Consular Reform 
Convention which was held at Washington, D. C., March 13-14. The 
Convention honored Mr. Tregoe by electing him Treasurer. Congress 
has taken favorable action on the question of consular reform, a bill 
to reorganize the service having passed both branches. 


At the time of sending the BULLETIN to press the House Committee 
of the Judiciary have not reported on the proposed amendments to the 
Bankruptcy Act as contained in the bill introduced by Representative 
Palmer. It is understood that the subcommittee in charge of bankruptcy 
matters has held several meetings for the purpose of considering the 


amendments. The committee will probably report their conclusions at 
an early date. 


At the regular meeting of the Rochester Credit Men’s Association 
held Thursday evening, April 5th, the Adjustment Bureau Committee 
submitted the rules, regulations, etc., under which the Bureau will operate, 
and the same were unanimously adopted. Mr. Isaac Wile was elected 
Manager, and the Bureau is now ready to accept business. 


The Lincoln Credit Men’s Association at its last meeting decided by 
unanimous vote to recommend Mr. M. Weil, President of the National 
Bank of Commerce, and a member of the Association, as a ‘candidate 
for the Republican nomination for Representative to the State Legisla- 
ture, with a view to securing early and favorable consideration of the 
bulk sales and other desirable laws. 


President E. A. Peden of the Houston Credit Men’s Association 
called at the National office while in New York recently. Mr. Peden 
reports that great interest is being exhibited throughout Texas in 
the work of the credit men. When the Legislature of Texas meets next 
January it will be asked to consider several measures bearing the 
endorsement of the organized credit men of that State. 


A joint meeting of committees representing the Kansas City and 
St. Joseph Credit Men’s Associations was held last month. Plans were 
discussed for the establishment of an inter-city adjustment bureau. 


Under Section 544 of the Penal Code of New York State Samuel 
Landau has been held in $1,000 bail for the grand jury. Landau in 
a statement of his financial condition claimed to have $600 on deposit 
in the Monroe Bank of New York City. Landau went into voluntary 
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bankruptcy last October, scheduling his liabilities at' $3,425 and assets 
$35. Thereupon several of his creditors secured an order requiring 
him to produce his books for examination. The expert accountant who 
made the examination revealed the fact that Landau’s bank balance at 
the time he made the statement was only $15. On this evidence a warrant 
was procured. This is the first case to be brought under the amended 
section of the Code, and the outcome will be awaited with interest. 


The annual meeting of the Norfolk Credit Men’s Association was 
held recently. The following officers were elected for the ensuing year: 
President, Chas. Hoofnagle, The Four Company; Vice-President, E. 
Hirschler, The Hecht & Hirschler Co.; Treasurer, C. L. Whichard, 
Winston-Whichard Co. ; Secretary, C. L. Conradt, Old Dominion Tobacco 
Co., and Assistant Secretary, H. N. Poulson. 


Mr. M. I. Aitken, Cashier of the National Bank of Commerce, and 
Mr, E. G. Evans, of the Lincoln Hardware Co., are the newly elected 
President and Secretary of the Lincoln Credit Men’s Association. 


The Legislature of Kentucky enacted, during the session just closed, 
a law bearing the title, “An Act Regulating the Carrying on of Business 
Under an Assumed or Fictitious Name.” The Governor has approved 
the action of the Legislature. The new law is modeled after 
the New York State Act. Under “Local Association Notes,’ and in 
connection with a report of a recent meeting of the Louisville Asso- 
ciation, will be found the full text of the law. 


The annual meeting of the Fort Worth Association of Credit Men 
was held on March 16th. Resolutions protesting against the repeal of 
the bankruptcy law were unanimously adopted. These officers were 
elected: President, H. E. Gardner, Carter-Hunt Gro. Co.; Vice-Presi- 
dent, Arthur D. Hodgson, Nash Hardware Co.; Secretary, Geo. Q: 
McGown, McGown & Wade; Treasurer, W. E. Connell, First National 
Bank. Details of the meeting appear under “Local Association Notes.” 


At Norfolk, Va., on March 14th, Solomon Greenstein, of New 
York, in the United States Court, was sentenced by Judge Waddill 
to two years in the Federal Prison at Atlanta and to pay a fine of 
$250 for perjury, committed in connection with the bankruptcy case 
of Peyser Abraham. Greenstein pleaded guilty and threw himself on 
the mercy of the Court. 


The friends of Ex-President Frederick W. Standart will be sur- 
prised to learn that he has severed his connection with the C. S. 
Morey Mercantile Co., and has becomte President of the Brannen- 
Standart Insurance Agency Co. Mr. Standart has a thorough knowl- 
edge of the insurance business, having for several years been engaged 
in that line. The new company will represent a number of prominent 
insurance interests. 


Vice-President Stowe of the Grand Rapids Credit Men’s Associa- 
tion called at the National office when in New York recently. Mr. Stowe 
reported that great interest was being manifested by the members of the 
Grand Rapids Association in the coming annual convention. The Grand 
Rapids delegation will be headed by President Merritt. 


Mr. Henry M. Oberndorfer, of David Adler & Sons’ Clothing Co., 
Milwaukee, Wis., was a recent caller at the National office. A very interest- 
ing description of a bankruptcy case in which Mr. Oberndorfer was inter- 
ested appears in this issue.of the BULLETIN. 
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Mr. Harry New, of Cleveland, and Mr. Geo. T. Macauley, of Colum- 
bus, Ohio, found time during recent visits in New York to pay their 
respects to Secretary-Treasurer Meek. 


The Philadelphia Credit Men’s Association, through its adjustment 
bureau, has again addressed the creditors of Solomon White, whose 
notoriously fraudulent failure a few months ago attracted so much atten- 
tion. A number of White’s creditors have put their claims in the hands 
of the Philadelphia Association and have subscribed $450 towards the 
expenses of.the case. The Philadelphia Association has determined to 
continue vigorously in the prosecution of White, and merits the support 
which is asked fdr in the appeal just issued. 


Judge Kirby in Callahan v. Hardin (Ky.) holds that the Kentucky 
law regulating the sale of merchandise in bulk is constitutional. 


Supreme Court Justice Maddox in Brooklyn has given a decision in 
favor of the plaintiff in the suit of E. S. Halsted & Co., bag manufac- 
turers, of New York City, against the Postal Telegraph and Cable Com- 
pany for the recovery of damages due to an error in the transmission of 
a telegram. 

In July, 1903, Armour & Co., of Chicago, asked the firm of Halsted 
& Co. to submit a price for 25,000 sets of beef cotton covers. Halsted 
& Co. telegraphed through the Postal Company to the Cannon Manufac- 
turing Company of Concord, N. C., for a price on 200,000 yards of cotton 
necessary to the filling of the order of the Armour Company. The reply- 
ing telegram read: “Two-eighty” for the narrow and “three-eighty” for 
the wide cloth, but in transmission of the telegram the word “eighty” was 
sent as “eight.” Through this mistake Halsted & Co. sustained a loss of 
$2,193.75, the Armour Company refusing to cancel the contract. 

Justice Maddox handed down his decision without comment. 


A delegation of Credit Men appeared recently before the Judiciary 
Committee of the Ohio Assembly in support of the bulk sales measure 
which is before that body for consideration. 


Messrs, Curry, Tunis & Norwood, of Lexington, Kentucky, suffered 
a severe loss through fire on February 7th, their business house and its 
entire contents being destroyed. Temporary quarters will be occupied 
until a new building can be erected. 


In Iowa progress is being made in the passage of a bulk sales law. 
On March 23d the Judiciary Committee of the Senate gave a hearing on 
the measure which has been introduced into that body after which the 
committee decided to report the bill favorably. The hearing was attended 
by members of the Des Moines Credit Men’s Association and the Sioux 
City Bureau of Credits. 


The Youngstown Credit Men’s Association has adopted rules gov- 
erning the operation of the adjustment bureau which it recently organized. 

The adjustment department of the Northwestern Credit Bureau, oper- 
ated in connection with the Minneapolis Credit Men’s Association and the 
St. Paul Credit Men’s Association, is now open for business ; communi- 
cations should be addressed to F. H. Suffel, Manager, 666 Gilfillen Block, 
St. Paul, Minn. 

W. J. Carter, of Carter, Webster & Co., as Chairman of the Com- 
mittee on Hotels, offers the services of his committee to members of 
the National Association of Credit Men who desire to secure accom- 
modations during the time of the annual Convention. 


Io 





Madeline Z. Doty is the first woman to be appointed a receiver in 
bankruptcy. Judge Holt of the Southern District of New York made 
the appointment. Miss Doty knows more about the business of the alleged 
bankrupt than any mere man. Sophy R. Houston, milliner and dress- 
maker, is the alleged bankrupt. 

The latest reports received at the National office indicate that the 
Cleveland Association continues to hold third place from point of member- 
ship, having an advantage of one member over the Philadelphia Credit 
Men’s Association. 

Members will find a binder a great convenience for keeping a file of 
BuLLeTINS. Send to the National office for one. They cost $1.50. 


The usual reduced rate extended to those attending the annual 
convention of the National Association of Credit Men has been 
announced by the Trunk Line Association. This year’s convention 
will be held at Baltimore, Maryland, June 13, 14, 15. 


Members are invited to place in the hands of Secretary-Treasurer 
Meek any matter which they may desire to have considered at the 
Annual Convention. Anything reaching the National Office pertain- 
ing to the work of the National Committees wili be referred to such 
committees, 


President Lempert of the Rochester Credit Men’s Association has 
appointed as a committee to direct the affairs of the adjustment bureau, 
authorized by the Association at its meeting on March 1, the following 
members: W. L. Dobbin, of L. Adler Bros. & Co., chairman ; George G. 
Ford of L. P. Ross, Daniel B. Murphy of Burke, Fitz Simons, Hone & 
Co., L. E. Weaver of Smith, Perkins & Co., and Elmer Roblin of 
Sibley, Linsay & Curr Co. 

President Lempert is gratified by the addition of 32 members to 
the Credit Men’s Association since the last meeting, and says that the 
indications are that there will be several more members in the near future. 


William C. Brown, credit man for W.-Stursberg, Schell & Co., com- 
mission merchants, 80 Leonard street, will become connected with Arnold 
B. Heine & Co., importers and manufacturers of embroideries, laces, etc., 
503 Broadway, on April 1, taking charge of their credit department. Mr. 
Brown has been associated with W. Stursberg, Schell & Co. for over five 
years and prior to that investigated credits for out-of-town dry goods 
houses and at one time was connected with the mercantile agency of 


R. G. Dun & Co. His many friends in the trade will be pleased to learn 
of his new connection. 


Changes and Corrections. 

Since the publication of the Official List of Members of the National 
Association of Credit Men, the Secretary-Treasurer has had his attention 
called to the following changes and corrections : 

The Commercial National Bank, Mason Evans, Cashier, and The 
Dollar Savings & Trust Co., R. P. Hartshorn, Treasurer, should be 
under the heading Youngstown, Ohio, instead of Marietta, Ohio. 

The representative of the Republic Belting and Supply Co. (er- 
Toneously classified as Bodifield Belting Co. in the Official List of Mem- 
bers), Cleveland, Ohio, should read E. C. McKay instead of C. R. McCay. 

. W. Cadle succeeds H, D. Potter as the representative of the Moore 
Paint Co., and J. B. Jones succeeds H. W. Burdick as the representative 
of Bowler & Burdick Co. in the same city. 
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The following changes have occurred in the St. Paul, Minn., mem- 
bership: Weil, Doble & Co. succeed Sternberg, Weil & Co., with L; H: 
Weil as credit man. Seabury, Blaine & Co. are successors of Seabury 
& Co. French, Finch & Henry are successors of French, Finch & Co., 


and the name of the Sharood Shoe Co. has been changed to the Sharood 
Shoe Corporation. 


Mr. J. H. Dunn has succeeded Mr. C. A. Anderson as manager of 
the credit department of the Oklahoma Vinegar Co. at Fort Smith, Ark, 


Vinsonhaler Shoe Co., of St. Louis, Mo., announce that their credit 
department is now under the management of Mr. L. S. McDonough, 
who succeeds Andrew D. Legg. 


Mr. Frederick Kasten is now Vice-President and Mr. Charles .E. 
Arnold, Second Vice-President of the Wisconsin National Bank, of Mil- 
waukee, Wis. 


Brown & Bigelow, of St. Paul, Minn., call attention to the fact that 
they are makers of Specialties for Advertisers and not “ Stationers, 


Printers and Lithographers,” as erroneously classified in the Official List 
of Members. 


The Harbison Grocery Co., at San Diego, Cal., is succeeded by the 
Cook-Haddock Co. The former is classified in the Official List of Mem- 
bers as handling groceries, liquors and cigars. This is an error. The 
present firm is exclusively engaged in the wholesale grocery business. 


James E. Ebersole succeeds R. V. Graves as credit man for the 
Standard Varnish Works at Chicago. 


The J. Stevens Arms and Tool Co., of Chicopee Falls, Mass., have 
ceased the manufacture of tools and are now confining their product to 
the manufacture of arms and automobiles. 


W. E. Pitts has succeeded C. F. Moritz in the credit department of 
C. F. Moritz & Co. at Montgomery, Ala. 


Schwabacher Hardware Co., Seattle, Washington, announce that 


Mr. S. Toby is now in charge of their credit department, succeeding Mr. 
E. C. Beede. 


In the list of the members of the Philadelphia Credit Men’s Asso- 
ciation, as contained in the annual list just issued from the National 
office, these errors appear: Snellenburg Clothing Co., Liveright, Green- 
wald & Co. and Treacy, Morris & Co. appear under the classification, 
“ Collections, etc. ;” the proper place for them is under “ Clothing.” C.C. 
Hancock & Co. is listed as “ Millinery Goods ;” their correct classification 
is “ Neckwear.” 


In the membership list the name of S. G. Sickles is printed as repre- 
senting Mayer Bros. & Co., Cincinnati, Ohio; Mr. Sickles’ name should 
have appeared as “ H. G. Sickles.” 


A Suggestion. 
“I’m glad you like your suit,” said the tailor. 
“Yes, it’s a fine piece of work,” said Slopay, much pleased, “it’s cer- 
tainly a credit to you.” 
“H’m! I—er—hope you won’t forget that it’s a debit to you.”—Phil- 
adelphia Press. 
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President Witherspoon, Los Angeles Credit Men’s Association. 


The new President of the Los Angeles Credit Men’s Association, 
Mr. G. Witherspoon, went to Los Angeles, California, from Louisiana 
in 1888 to accept the position of bookkeeper and cashier with Howell & 
Craig, wholesale grocers of that city. For six years he continued with 
the firm in that capacity, and during that period his close application to 
business won for him the esteem, respect and full confidence of his 
employers, while his genial personality gained for him a large circle of 
loyal friends. In 1894 a change in the personnel of the firm of Howell 
& Craig was made and the concern incorporated as Craig, Stuart & Co. 
Mr. Witherspoon was elected Secretary of the corporation and appointed 
cashier. In 1899 another change was made in the composition of the 
house and the name of Craig, Stuart & Co. was changed to R. L. Craig 
& Co. Mr. Witherspoon was again elected Secretary and appointed 
cashier, which position he still holds. 


It will thus be seen that Mr. Witherspoon has practically held the 
same position in business life in Los Angeles for the past eighteen years. 
He is an indefatigable worker, a courteous gentleman, and well liked by 
all his associates. He has taken an active part in all commercial matters 
of his adopted city, and it was largely through his efforts that the Adjust- 
ment Bureau of the Los Angeles Credit Men’s Association was formed 
and that the two boards of trade, which for years had been doing adjust-- 


ment work in that city and vicinity, were merged into the Credit Men’s 
Association. 
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OBITUARY. 
Alfred Scheffer. 


Alfred Scheffer, of the firm of Scheffer & Rossum, St. Paul, Minn., 
died at his home on March aist, after an illness of more than a year, 

Mr. Scheffer was born at Stevens Point, Wis., Oct. 11, 1861, and at 
an early age moved with his parents to Milwaukee. In 1874 he came to 
St. Paul, and finished his education at the high school. At the age of 
nineteen he became cashier of the firm of Auerbach, Finch & Culbertson, 
now Finch, Young & McConville. 

The business in which Mr. Scheffer was a leading member for twenty- 
three years was founded as E. J. Barthel & Co. in 1879; at the death 
of his uncle in 1883, Mr. Scheffer succeeded him in the firm. ° In 1884 he 
was joined by Mr. Rossum, of Indianapolis, and the firm became Scheffer 
& Rossum. Mr. Rossum died seven years ago, but his widow continued 
his interest in the business. 

Mr. Scheffer was married in Milwaukee seventeen years ago. He is 
survived by his mother, Mrs. Louis Scheffer, a widow and three children, 
two of whom are boys, the oldest being sixteen. He also leaves a brother, 
Herman Scheffer. Mrs. George Sommers, of St. Paul, Mrs. Edward 
Behr and Mrs. Goepel, of Brookyn, N. Y., are sisters. 

For many years Mr. Scheffer was a valued member of the National 
Association of Credit Men. His aid was ever ready and energies often 
involved in movements making for the betterment of the trade with which 
he was identified, and his loss is mourned in many sections where the 
influences he exerted during life will remain potent factors for good. 


EAR ARIE AIEEE RE CATE IRR IR 
Going to Law. 


A Few Facts and Some Suggestions on a Subject of Interest to Business 
Men. 


By Henry A. Jerrries, Manager Collection Department Kingan & Co., 
Indianapoli$,..Ind.; Member of ‘The National 
Association .of Credit Men. 

Before a business conceffi goes to laW.it should take into consider- 
ation several things: such as the necessity for.so doing’, the probable cost, 
and whether or not the cdse is a “good” one, making due allowance for 
mistakes of counsel and court, for both are liable to err; but if made 
a defendant, it must’either settle in some way or. defend itself in the best 
manner possible, or, glow the suit to go by default. Those who are “law 
proof” frequently fail to make any defense, when sued. They feel secure 
as long as they have an exemption law to fall back upon. 

As for the necessity of bringing suit by a business house, that must 
be determined by the conditions and surroundings of the case and the 
policy of the house. In some instances it might be deemed_necessary 
to sue one from whom a judgment could not be collected. Some local 
situation might be such as to make it good commercial policy to go to 
law about the matter, especially if the debtor were located in a small 
place where everyone’s business is known to his neighbors, as a deterrent 
to others. 

In cases of this kind, also, the cost is not always very seriously 
thought of. Principle, too, is largely taken into consideration by some 
in relation to engaging in litigation. There are men who for the sake 
of principle will spend two dollars where only one is involved. With 
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such people the question will now and then present itself, whether it 
were better to credit an unjust deduction, for example, and keep the 
customer’s trade, or to refuse to allow it and sue, with the certainty of 
losing his business. It is, quite possible, they know, to make up the 
forced credit, if allowed, in future dealings; and it is often done, too. 
Furthermore, all such deductions may not always be unjust, either. 

But suing a debtor does not invariably cause him to discontinue 
dealing with his creditor. I remember of one instance in which a judg- 
ment was taken and collected where the defendant, though in the wrong, 
was so bitter toward the plaintiff that he tried to drive trade away from 
him, but afterward voluntarily resumed business relations with his former 
creditor. But there are not many occurrences of this kind, for usually 
a lawsuit does not make the parties feel more friendly to each other. 

As a rule it is comparatively easy to secure a judgment on a note 
or an account. But the party bringing the suit is often surprised by some 
defense which, if established, would lose him his case. It is astonishing 
how many things can be done to defeat a just action; and many lawyers, 
all too often, lend their knowledge and ability to this end, throwing to 
the winds all legal ethics whether unwritten or statutory, and so become 
practically parties to injustice and fraud as much as if they stood in all 
respects in the position of their clients. 

It cannot be denied that lawyers in this particular are directly re- 
sponsible for the greater portion of the wrong done by the courts where 
technicalities must sometimes prevail instead of what is morally right. 
The litigant by himself is not able. unless well versed in the tricks of the 
profession, to take advantage of them. Of course, the courts cannot 
have one rule for this case and another for that; so justice is not 
always “handed down” in the learned opinions of the upper courts. It goes 
with the saying that all lawyers do not take the advice of Horace Mann, 
who urged upon the members of the legal profession that they should 
never take a case which involved their contending for a moral wrong. 
A lawyer who refuses a case of that kind is worthy of double honor for 
obvious reasons. 

It is owing to the uncertainties of litigation that many having claims 
and grievances are slow to begin an action at law. And it may in the 
main be best that this is so, for under present conditions many courts, 
both lower and higher, are crowded with business, as is well known. 

As an illustration of how justice is hampered by the rules of law 
and equity, which, while not devoid of reason, effect the opposite result 
to that which law is meant to do, the following instance will serve: 

A certain house filed with the administrator its claim against a de- 
ceased debtor’s estate in an adjoining commonwealth. After some years, 
the estate not having been settled, objection was made to the claim by a 
new administrator, that it had expired under the statute of limitations, 
and that the affidavit attached to the statement of same was not made 
according to law. The court held that the latter defense was a good 
one, and so an appeal was taken, after a new trial had been refused. But 
when a bill of exceptions was prepared, it showed another defense not 
made at the trial of the matter, much to the surprise of both parties to 
the suit, and the judge refused to change it when brought to his attention. 
His memory not being clear, he would leave the record as it was. In vain 
did the plaintiff’s attorney, on appeal, call the attention of the court to 
this state of the matter. In vain did he urge upon the court the fact 
that had this objection been actually raised as stated in the record, 
the plaintiff would have taken cognizance of it and produced all the evi- 
dence needed to establish the legality of the claim. In vain was the 
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fact, of which the court must have taken judicial notice, that the amount 
involved was less than the limit allowed for further appeal; and finally, 
in vain was the court asked to grant a new trial. Its only reply was that 
the record of the case was final, and that it could not go outside the same. 

This is not an extreme instance. Here was an honest claim, one 
which ought to have been paid; but after being opposed by those who 
should have acted differently, the poor memory of a careless if not indif- 
ferent judge led to its absolute defeat under rules growing out of cen- 
turies of legal procedure intended for the protection of those entitled 
to it, an anomalous state of affairs to say the least. Thus “the law 
often allows what honor forbids.” 

Where there is much at stake, parties will generally try to assert 
their rights in the courts irrespective of any prospects of success; and 
there are many who will go to law over a bagatelle under similar cir- 
cumstances as a matter of principle, if for no other reason, as already 
observed. 

The better class of lawyers are inclined to discourage their clients 
from going to law if a compromise can be brought about of the matter 
in dispute, provided the effect of such a settlement would not be detri- 
mental to their best interests. Courts, too, in theory at least, do not 
foster litigation, but they will not tolerate any interference, contractual 
or otherwise, with their rights to become arbitrators between men. 

In this connection, let me advise whoever is entrusted with such 
matters by his house not to depend entirely upon lawyers, but to obtain 
some knowledge of the law and its underlying principles, and seek to 
apply them for himself to all the facts of every case that may come up 
for his attention. Of course, it may not always be possible to carry 
out this advice; but in small cases often the best results are obtained 
through the intelligent interest shown by the claimant or his‘ personal . 
representative. It is true that “a little law is a dangerous thing;” but 
it is also a very good thing to have, as many can testify by experience. 

I am not advocating the practice of law for business men in their 
own affairs, but I do advocate their knowing the principles of law that 
govern the main transactions of commercial life, so that they may be 
prepared for the various situations constantly arising which call for a 
greater or lesser degree of legal information. There never was a time, 
I believe, when more young men were studying law than at the present, 
not intending to make it their life vocation. And it is well that this is so. 

My advice to those who have to go to law is to try no experiments, 
but to employ a good lawyer if a case is at all important, and let the 
“other fellow” have the poor ones. It is one thing to see the legal points 
in a case, but quite another to prosecute it in the courts. Many a good 
case has been lost by faulty practice. In fact, the majority of causes 
appealed to the higher courts are taken up on questions of practice. 

Whether or not it pays to go to law is not always a question of 
finance, as I have previously intimated, and is self-evident to all who 
give the question any thought. Each one interested must settle it for 
himself. 

Most of the suits brought by mercantile houses, at least, come under 
the head of “long distance litigation.” This fact calls for considerable 
care on the part of those who are concerned in prosecuting them, and if 
of any consequence will cause more or less anxiety over their outcome 
for State courts, and especially juries, are inclined to favor the defend- 
ant as against a non-resident plaintiff, notwithstanding their oaths to be 
impartial. So all this should be carefully considered in advance. 

Going to law for the sake of principle may not in every instance 
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prove to be profitless from a money point of view; but one should be 
prepared to fight hard and pay the costs, if need be, before engaging in 
legal contests that are in any way uncertain, for there are comparatively 
few cases which a careful lawyer would insure to win. 

The best way to win a case is to prevent its occurrence, if possible, 
by laying the foundation of every business transaction on a legal as well 
as a moral bottom. A lawyer or business manager who can look ahead 
and avoid situations wherein litigation might become necessary is the 
equal of those who can carry a lawsuit through to a successful issue. 
In no other thing is an ounce of prevention worth more than in going 


to law, with its expense, delays, vexations and uncertainties—Modern 
Methods. 


Bankruptcy Law Has Worked Well. 

The Federal bankruptcy act of. 1898 has worked well in the main. 
Under it the honest debtor, as well as the creditor, has benefited, conse- 
quently there is, naturally, surprise over the efforts made to repeal it. 
So far as appears, the repeal is not urged by any considerable number of 
that business class or merchants who seek only fair dealing between 
debtor and creditor; such men are inclined to believe that its repeal will 
seriously impair confidence in the credit system of the country and check 
its extension. Trade is based on credit. Nothing which shall impair it 
or check its extension should be permitted —Brooklyn Eagle. 


Proposed Legislation Against Mercantile Agencies. 


The House Committee of Mercantile Affairs of the Massachusetts 
Legislature gave several hearings during the month of March on a bill . 
‘which is known as House Bill 863, and which provides that a mercantile 
agency, by giving information which turns out to be false, shall be deemed 
to have done so maliciously. 

The maximum penalty which a conviction carries is a term of five 

‘ years in State’s prison or a fine of $5,000 or both. 
A number of the members of the Boston Credit Men’s Association 


attended the hearings and spoke against the bill. The bill reads as 
follows : 


AN Act RELATIVE TO MERCANTILE AGENCIES. 


Be it enacted by the Senate and House of Representatives in General 
Court assembled, and by the authority of the same, as follows: 

Section 1. Any person, corporation or association doing business as 
a mercantile agency or otherwise, for the purpose of imparting informa- 
tion relative to the character, financial or social standing of persons, cor- 
porations or business concerns of any description, to a subscriber or to 
subscribers or other persons, shall be deemed to have full knowledge 
oi the truth or falsity of all information so given. 

Section 2. Any person, corporation or association doing business 
as a mercantile agency for the purpose of imparting information relative 
io the character, financial, or social standing of persons, corporations or 
business concerns of any description, to subscribers or other persons for 
the purpose as stated in section 1, shall be deemed, if such information 
turns out to be false, to have made the same maliciously. 

Section 3. Any person, corporation or association doing business 
as a mercantile agency or otherwise, for the purpose of imparting infor- 
mation relative to the character, financial or social standing of persons, 
corporations or business concerns of any description, to subscribers or 
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other persons, shall be liable if such statements or information turns out 
to be false, to any person, corporation or business concern of any descrip- 
tion, injured thereby, in an action of tort. 

Section 4. Any person, corporation or association doing business 
as a mercantile agency or otherwise, for the purpose of imparting infor- 
mation relative to the character, financial or social standing of persons, 
corporations or business concerns of any description, to a subscriber or 
subscribers, or other persons, who wilfully and maliciously imparts infor- 
mation which is false, shall be guilty of a crime, and punished by impris- 
onment in State’s prison for a term of not more than five years, or by a 
fine of not more than five thousand dollars, or both. 

Section 5. Any contract entered into by and between any person, 
corporation or association doing business as a mercantile agency or 
otherwise, and any person, corporation or business concern of any descrip- 
tion for the purpose of exempting such agency, association or person from 
any liability which may result in the publication of such information 
given, or from any damages sustained by such person, from acting 
thereon, shall be absolutely void. 

Section 6. All such information given by any person, corporation 
or association doing business as a mercantile agency or otherwise, for the 
purpose of imparting information relative to the character, financial or 
social standing of persons, corporations or business concerns of any 
description, to a subscriber or subscribers, or other persons, shall not be 
deemed to be privileged communications. 

Section 7. Whoever wilfully and maliciously publishes orally any 
false statements concerning the character, financial or social standing of 
any person, corporation or business concern of whatever description, shall 
be guilty of a crime, punished by imprisonment in State’s prison, or by a 
fine not exceeding five thousand dollars, or both. 

Section 8. All acts or sections of acts conflicting or inconsistent 
with the above are hereby repealed. 

It is learned on good authority that the Committee on Mercantile 
Affairs, before whom the hearing on the bill regulating mercantile 
agencies was had, has reported leave to withdraw, and it is likely that they 
proposed amended bill will not be introduced for the present at least. 


Habits. 


ADDRESS DELIVERED BY VINCENT L. PRICE AT THE NINTH ANNUAL DINNER 
OF THE BUFFALO CrEDIT MEN’s ASSOCIATION ON JANUARY ITI, 1906. 


My particular duties to my company are in the selling and manu- 
facturing departments ; but realizing the relation of the credit and sell- 
ing departments, and that the one must naturally influence and guide 
the other, I have given much thought to the credit department of my 
business, not particularly to the routine and system side, but to the 
human nature or habit side. : 

David Harum said: “There is as much human nature in some 
folks as there is in others—and maybe more.” In other words, he could 
have as cleverly and truthfully said: “There is as much habit in some 
folks as there is in others—and maybe more.” 

And so I feel safe in assuming that there may be as much habit in 
the credit department as there is in the selling department—and maybe 
more. 

‘In speaking of habit I intend to avoid personal habits; they are 
matters I do not feel the relation between debtor and creditor permits 
my interference with, but nevertheless personal habits have their im- 
fluences upon business. 

I 











Men economical in their own personal affairs are generally economi- 
cal in the conduct of their business affairs; men neat in their own per- 
sonal attire usually keep an orderly store; men that lead intemperate 
personal lives are subject to the influences of salesmen whose intention 
it is to entertain and obligate them and thus become intemperate in their 
purchases and buy goods they don’t need on the basis of good fellowship. 

Regardless of our knowledge of these facts, we all appreciate per- 
sonal habits are possessions the average individual will not permit inter- 
ference with; so we are left with but one recourse, and that is, to just 
quit doing business with the man when his personal character is such 
that our judgment tells us we cannot trust him, 

However, many a man with the best of personal habits will form 
habits in business that are detrimental to his success and that point out to 
the credit man the fact that he is or may be an undesirable risk. 

I am sure that you can readily realize that if you do it in the right 
way you can go a long way toward overcoming these bad business habits ; 
and not only make your customer desirable from your point of view, 
as an acceptable debtor, but can also serve your sales department in mak- 
ing him a desirable purchaser. 

I contend that habit is the greatest thing you, as credit men, have 
to fight against. System is all right; I believe in it and employ it in my 
own business, but I have always looked upon a system as a ways and 
means by which I could more simply and accurately and persistently over- 
come the habits of human nature of myself, my employees and my cus- 
tomers. 

Some credit men place systein first.. System, I will admit, is essen- 
tial to the successful conduct of a credit department, but it is only a 
small part of the whole. 

A physician may have a thorough knowledge of medicines, but he 
must be able to diagnose the case correctly in order to use the medicines 
effectively. The same rule applies to the credit man with a thorough 
knowledge of system—he must be able to diagnose his case correctly in 
order to apply his system effectively. And to make the diagnosis intelli- 
gently he must know his customers’ habits. 

The influences of habit are ever in rivalry with the influences of sys- 


tem. 

Have you ever stopped to think that a system never reaches the 
point of efficiency that you desire until living np to it has become a habit 
with yourself, your assistants and your customers? 

No matter how careful you are of the detail and routine of your 
offices, no matter how thoroughly you maintain your credit and collec- 
tion systems, the habits of yourself, your assistants and your customers 
will ever be the exception to your rules. 

Habits are good and bad. The tendency toward bad habits is greater 
than toward good, because bad habits are formed along the line of the 
least resistance. 

Habits are formed in your methods of doing business, just the same 
as they are formed in your personal life. 

Old fogyism, that the progressive man condemns so bitterly, is a 
habit, a habit that has become so fixed that it blinds the view of better 
ways. 

A habit of keeping a big bank account is not always a sign of a 
habit of paying bills promptly. Some men are so attracted by the beauty 
of the thing that they forget their duty to their creditors in their desire 
to keep this emblem of prosperity—as they view it—before them. Often 
the man who scrapes and. digs is prompter and better pay, because he has 
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the habit for thought that reputation for fairness and promptness is 
better capital than a flourishing bank account without them. 

Some customers have the draft habit; some the excuse habit ; some 
the waste basket habit; and so it goes, habit, habit, habit. A customer 
states, “I make it a rule never to pay drafts.” He should have said, 
“T have a habit of never paying drafts.” 

The body forms its habits of food and drink from the kinds of foods 
‘and liquids it has been fed upon, whether they be good or bad. So it.is 
with the mind; it also forms its habits of thought from that upon which 
it has been fed, whether the mental food is good or bad. Therefore, 
to overcome their bad habits, you must seek to feed the minds of your 
customers and assistants with the kind of mental food that will promote 
growth of just and reasonable thought. 

The means at your command is personal influence—the greatest 
of all your gifts. Some men have the ability of making this influence 
effective by word—they are good talkers. Others by writing—they are 
good writers. The successful credit man must possess one of these 
qualities, and if possible, both of them. 

The greatest elements of personal influence are cheerfulness and 
persistence. 

No customer is ever so far gone as to be beyond the possibility of 
reformation, if he wishes to reform, that is, change his bad habits for 
good ones, for he will ever be a creature of habit. Cheerfulness will 
cause him to relax—to become receptive, to want to reform. 

We may sometimes imagine we do things because we choose, but in 
reality we succumb to attractions, and you know and I know that there 
is nothing attracts like cheerfulness. 

A customer’s mind or mood cannot be changed or made receptive 
by bursts of anger, threats and unreasonable persistence, but there is an 
easy way of approach to the credit man who carries the magical weapons 
of self-control and courtesy. Arm your forces with them and the strong- 
est enemy will succumb. 

You can’t warm a customer’s ‘heart toward you by pouring ice 
water down his spine, or by jabbing his prejudices with a sharp-pronged 
pitch-fork of criticism. Twist a mule’s tail and he is going to kick; feed 
him with sugar and he will buckle to good naturedly and help you carry 
the load. 

The man who is looking for trouble always finds some one to accom- 
modate him. 

We are taking great chances when we give a customer or helper 
a piece of our mind, especially if we do it too often, for I have found that 
most of us need all the mind we have and cannot afford to be giving 
away pieces of it. 

The man who combats his customers, opposes their ideas without 
tact, meets their objections with ridicule, has no more chance of getting his 
customers to pay promptly and willingly than a lawyer has of winning 
a jury’s verdict by threatening its members with an axe. 

This habit of cheerfulness you should not only exhibit’ in your 
own deeds, but should also impress it upon your assistants. 

You should teach every helper the market value of a smile, that a 
tactful, well-mannered approach will break down a customer’s guard and 
hold his attention in an interview better than any oratorical effort or duty 
argument ever invented. 

Many a collector has walked straight into the liking and confidence 
of a customer with the uttefing of his opening sentence, merely by the 
ingratiating power of a pleasant manner. 

Courtesy and cheerfulness are legal tender everywhere. Armed 
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with these and with persistence you can announce your errand on even 
terms of dignity with the mightiest customer. With these you can ward 
off rebuff, dispel inipatience, conquer prejudice, shame abuse into 
apology, and make progress where no other human power could pene- 
trate. 

Anger is powerless when. met with good humor. 

Indifference is transformed into interest by the magnetic power of 
- tact. Gruff and surly moods are dissolved into friendly feeling by the 
active chemicals of courtesy and cheerfulness. 

A cheerful manner makes an immediate wireless connection with 
the heart and transmits an iresistible willingness to pay. 

Cultivate the habit of cheerfulness, instill the feeling of its power 
into your employees, and remember that it should become a habit in 
doing the unpleasant things as well as the agreeable ones. Collecting 
accounts and keeping the good will of customers is the meat of the credit 
man’s accomplishments, just as profits are the meat of sales. 

We have got to mix the bitter and sweet of life to enjoy the one 
and realize the consequences of the other, and we have got to mix cheer- 
fulness with the most serious undertakings ; it takes the chill off the stern 
things we many times find it our duty to do. 

If you can be cheerful you can be persistent; and there is no such 
thing as being too persistent, if it is of the cheerful kind. Just stop to 
think how much more you would have accomplished if you had fixed 
upon yourself the habit of cheerful persistence. 

Persistence is a necessity to the credit man; without it you all know 
you could accomplish nothing; but at the same time in allowing your- 
selves to lose your self-control, you lessen the good effects of your per- 
sistency. What you want to do is to collect your bills and keep the good 
will of your customers. ° 

There are some men who seem to radiate, in their words, their let- 
ters and their personal appearance, a feeling of comradeship. They are 
the ones that keep the money coming in and the goods going out. If 
you are able to accomplish these things, what is the effect upon you? 
It is simply this: That when you come in contact with customers who 
are impressed with your personality and interested in what you do and 
say, it restores to you those illusions upon which cheerfulness depends. 

So there is no diminishing of your powers of cheerful persistence. 
if you orfce get yourself thoroughly charged with it. Remember, how- 
ever, that being cheerful is not being familiar, and it should not prevent 
cark from maintaining that element of dignity that is every creditor’s 
right. 

A business cannot simply collect accounts ; it has also to create them, 
and my experience has taught me that progress depends as much, if not 
more, upon the keeping of old customers, as the-creating of new ones. 
And realizing this fact, I became early aware that the contact a credit 
man has with his trade is mostly with an old customer. 

The credit man’s duty is to clear the way for the sales department, 
and when he has finished his job he has got to leave the way free from 
prejudice. : 

The credit man is the time keeper of a business. He is aware sooner 
than any one else whether or not a customer is succeeding, for there 
Is no picture of success so vivid as the ledger account. 

Remember all of you that the struggle with habit will never be over, 
for no human being is capable of completely resisting habit and of 
allowing reason supreme control. “ 

You will never have an ideal credit department until your assistants, 
your customers and yourself have ideal. habits. 
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To conclude, you must keep in mind the fact that the credit man 
is always in a most delicate position in relation to the other departments 
of his business and he must appreciate above all others the constant 
necessity of tact, courtesy and cheerfulness. 


Uniformity of Homestead Laws. 


An ApprEss DELIVERED BY JUDGE JOHN S. CANDLER BEFORE THE 
ATLANTA CREDIT MEN’s ASSOCIATION. 


“It would be hard to convince the average patriotic American that 
he has not the best system of government in the world. But when that 
same American pauses to reflect upon some of the results of that system, 
when he stops to consider the multitudinous conflicts and the inextricable 
confusion growing out of the transaction of business in a land where many 
sets of laws are made by many sets of men, of many and various opinions 
and shades of belief, for the governance not only of their own people, 
but of those who, under our progressive and modern business conditions 
must do business within their territory, it is small wonder if he reaches 
the conclusion that the maxim ‘E pluribus unum’ is an empty jingle, 
serviceable only as a catchy phrase to adorn the fair face of the almighty 
dollar, and that for the purpose of accumulating and fostering that coin, 
the power and glory of the ‘unum’ is more than. offset by the vexations, 
confusion and annoyances of the ‘pluribus.’ 

“Unfortunately for modern business conditions our national govern- 
ment had its birth at a time when interstate commerce, as the phrase is 
understood to-day, was almost an ‘irridescent dream,’ when a ‘negro and 
a mule’ constituted the chief agencies of transportation, and when the 
only man who sold goods outside his own State was the one who had only 
to step over the State line in order to do so. Thus we find the fathers 
of the constitution extremely zealous in their advocacy of the fullest 
latitude to the State Government to legislate for its own citizens. I 
would not be understood as disputing the entire righteousness of the doc- 
trine of State rights, which I have always believed was at the basis of the 
government under which we live; but it must be sadly admitted that this 
doctrine is not adjusted to the needs of modern interstate business. 

“To no man more than to the merchant engaged in interstate com- 
merce is uniformity of laws among the various States more desirable. 
It is essential both to stability and security. To require a merchant who 
docs business in forty-five different States to subject himself to forty-five 
different varieties of law, is to place not only a tax on his patience, but 
a restriction upon the free growth of his business. For it is unnecessary 
to state in this presence the axiom that in order to conduct any business 
successfully it is essential that the laws afford a reasonable faculty for 
the collection of debts, and this cannot be done where obstacles are placed 
in the path of the creditor whereby his debtor may legally escape his just 
obligations. It is bad enough, in all conscience, when these obstacles are 
the same, or nearly the same, in all the States where the merchant trans- 
acts his business, and where ’a different sort of obstruction is placed at 
every turn of the road, the progress of the vehicle of industry is most 
seriously impeded. 

“In nothing is this condition so well exemplified as in the irrecon- 
ciliable conflict between the homestead and exemption laws of the various 
States of the union. A certain well known brand of mixed pickles has 
scarcely a greater number of varieties than have the homestead, laws of 
this country. In Alaska, Delaware, District of Columbia, Maryland, 
Pennsylvania and Rhode Island, the homestead exemption is unknown 
to the law. In Georgia a homestead exemption is held to be a mere priv- 
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ilege, or right to immunity from seizure under legal process, and not an 
estate or interest in the land. The same rule obtains in Iowa, Kentucky, 
North Carolina and Tennessee. Other jurisdictions hold that the home- 
stead is an estate in the land out of which it is created, though there are 
almost as many different opinions as to the nature and extent of the 
estate as there are courts passing on the question. In California, by statute 
the head of the family and his wife are declared to be ‘joint tenants’ of 
the land, and a like rule has been followed in Arkansas. 

“In some States, as Illinois, Massachusetts, New Hampshire and 
Vermont, the homestead has been treated as being within the category of 
estates for life; in others it is held to be a trust estate, and in still others 
a determinable fee. Indeed, the law of homestead exemptions is so 
entirely dependent upon statute, and the rules of law in the jurisdiction 
which created it, that anything like a detailed treatment of the subject 
would be manifestly impossible in an address of this kind. It is sufficient 
to say. that not only the nature of the exemption itself, but the amount 
and the effect upon the rights of creditors, vary widely in the various 
States of the union; the general result, as before indicated, being very 
unsettling to business conditions. Fortunately, the national bankruptcy 
law does not set up a fixed amount and rule as to exemptions of the bank- 
rupt, but follows the law of the jurisdiction in which the bankrupt lives. 
Were it otherwise, in most if not all of the States, there would be two 
standards of exemptions, State and national. 

“Under the common law, from which sprang all that is good in our 
modern system of jurisprudence, the homestead exemption was unknown. 
A man’s property was subject to his debts; and if through his improvi- 
dence his family was brought to want, the law did not undertake to 
protect the sufferers at the expense of the creditors of the improvident 
one. Wise men have doubted the wisdom of the contrary policy, which — 
has been engrafted on our system of laws within the last century. The 
tendency. now is to protect the members of the family from the folly 
and improvidence of its head, and to do this regardless of the rights of 
others who may also have suffered from dealings with the head of the 
family. Whether this benevolent object is accomplished by the enactment 
of homestead laws may well be doubted. What we do know as a matter 
of common experience is that hundreds of unfortunate honest men refuse 
to avail themselves of the exemption, while scores of unscrupulous debtors 
use it as a means to cheat justice and evade the payment of their righteous 
obligations. 

“But it is not my purpose to discuss to-night the wisdom of the policy 
which has placed these laws upon the statute books. The homestead is 
here, and we may safely assume that it is here to stay. The vital ques- 
tion, then, is how to minimize the confusion which must necessarily result 
from widely different homestead laws in the different States of the union. 

0 long as present political and government conditions exist in this 
country there can be no hope of actual uniformity in the laws upon this 
or any other subject in the various States, for men will always think 
differently, and their varying opinions will be reflected in their laws, and 
the decisions of their courts. Something approaching similarity, how- 
ever, may well be aimed at in the construction of these laws. A com- 
pact organization along the same general lines as the one which I have 
the honor to address to-night extending over the entire country, and 
working according to a concerted plan to bring about the enactment of 
just and equitable laws relating to property and business, cannot fail to 
impress itself with force upon the legislation of the various States. 

“For example, only a’ few years ago practically every State in the 
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union had a different system of laws on the vital and all-important subject 
of negotiable instruments. In 1895, at a conference of the commissioners 
on uniformity of laws, which met in the city of Detroit, the committee 
on commercial law was instructed to have prepared a codification of the 
law relating to bills and notes. The matter was referred to a sub-com- 
mittee, which employed an eminent member of the New York bar to 
draw the proposed law. When completed, this draft, with the author’s 
notes, was submitted to the sub-committee, who printed it and sent copies 
to each member of the conference, and also to many prominent lawyers 
and law professors, and to several English judges and lawyers, with an 
invitation for suggestions and criticisms. The draft was also submitted 
to the conference which met at Saratoga in August, 1896; and the 
commissioners who were in attendance, 27 in all, representing fourteen 
different States, went over it section by section, making such amendments 
therein as were deemed expedient. In this way a model law was 
framed—the composite production of many able minds, born of the 
best legal talent of two nations—as near a perfect law as it was possible 
under the circumstances to frame. Thus the ‘negotiable instruments 
law’ came into being, and since®the time mentioned this law, with 
some minor modifications, has been adopted bodily by the States of 
New York, Connecticut, Florida, Colorado, Massachusetts, Rhode Island, 
Pennsylvania, Maryland, Virginia, North Carolina, Tennessee, Wisconsin. 
North Dakota, Utah, Oregon and Washington, or more than one-third of 
the States of the Union; and has been adopted by Congress as the law 
of the District of Columbia. As the movement to bring about the enact- 
ment of such a law was begun only a little more than ten years ago, it is 
only reasonable to suppose that another decade will see the negotiable 
instruments law adopted by a large majority of the States of the union. 

. ‘What has been done for a uniform negotiable instruments law may 
well be done for a uniform homestead and exemption law. Of course, the 
concerted action of commercial men and commercial lawyers throughout 
the country is necessary, and years of patient waiting must be endured 
before their labors can-bear fruit ; but the results in benefits to the business 
world are well worth the time and the effort. There should be an active 
national organization ready to give to this subject persistent and unre- 
mitting attention. A commission of lawyers of national reputation should 
be put to work to draw a model law. If there must be homestead laws, 
let them do as little harm as possible to the legitimate business interests 
of the country, and to that end let them be the product of the best brains 
available for the purpose. Then, when a law as nearly perfect as possible 
is constructed, let the combined forces of the commercial organizations 
of the country set to work with zeal and patience to secure its adoption 
in every State in the union. 

“Legislative bodies may at times do erratic and seemingly foolish 
things, and cause anxious moments to the men who direct the substantial 
business interests of the country, but way down in their hearts the great 
American people, who elected these legislators, and whom they may be 
said fairly to represent, are conservative, honest and deeply imbued with 


an abiding sense of justice. Educate the people in regard to the need of. 


uniform legislation on all subjects pertaining to the commercial interests 
of the country, show them (which is true) that your. interests are theirs, 
and while you may not, and probably will not obtain identity of legislation 
in the different States, a sufficient similarity of laws will be obtained to 
work substantial equity and justice to all. In this day of concentration 
and organization, all interests of like nature must unite for self-protection. 
An organization such as yours, amplified and extended in its operations, 
cannot fail to be productive of lasting good to the entire country.” 
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An Interesting Bankruptcy Case. 


. MILWAUKEE, Wis., March 22, 1906. 
Mr. Chas. E. Meek, Secretary and Treasurer, N. A. C. M., No. 41 Park 

Row, New York: : 

Dear S1r:—It is refreshing at times to find work so well done as 
to earn the encomium “Well done, thou good and faithful servant.” In the 
early part of December a firm in one of the Pacific States in which my 
firm was interested, failed. A decree of adjudication in bankruptcy was 
entered against it, and after receiving information from the attorneys 
about the preliminary state of the case, further information was received 
from them that the merchandise and fixtures had been sold, upon sealed 
bids, to the highest bidder, and the amount realized from the inventoried 
value of the stock was 75 per cent., and that the said bid was obtained by 
the attorneys working for the interest of the creditors. As it was by their 
request a number of bidders were present. 

The attorneys reported as follows, referring to how the bid was 
obtained: “The bankrupt by renting the store in which his business had 
been located, in the name of a friend, attempted to place obstacles in the 
way of getting a good bid for the stock and fixtures. Of course, bidders 
would not pay as much if they were compelled to take the stock and 
fixtures out promptly after the sale as they would if they were permitted 
ta continue business at the same stand.” 

As soon as we learned of this scheme we hauled the. bankrupt, his 
friend and the landlord into court for examination, and showed up the 
scheme to the Referee in bankruptcy. As a result the bankrupt and the 
landlord were warned by the court not to interfere with the occupancy of 
the store by any prospective purchasers. Hence the business was sold for 
75 per cent. of the inventoried value of the stock and fixtures, and the 
purchaser is running the business now in the same place. 

Attorneys further stated: “We have also filed objections to one 
claim running in favor of the friend of the bankrupt (the same party in 
whose name the store was rented), and filed objections to a further claim, 
the brother of the bankrupt, etc.” 

In a subsequent letter they informed us as follows: “In behalf of 
the Trustee we filed objections to the claim of N. N. of $2,000 (the 
party in whose name the store was rented), atid several hearings were 
had upon our objection to this claim. At the hearing yesterday, while 
the party was still on the stand being examined by us concerning his 
claim, and before the case had been closed, he suddenly became alarmed 
and stated that he refused to answer any further questions regarding 
his claim because he then and there withdrew the same and waived any 
claim against the estate whatever. The court, of course, immediately 
entered an order expunging the claim, and the hearing, so far as N. N.’s 
claim was concerned, terminated then and. there.” 

In a subsequent letter objecting to’ a claim of the brother of the 
bankrupt in the sum of $1,500, the attorneys report: 

“At the hearing yesterday afternoon both N..N., the brother of the 
bankrupt, and the bankrupt,’ testified before the Referee under oath 
that these promissory notes had been executed on the day they bore date, 
and the bankrupt also testified that the notes were executed in 1903. 
 All-of this testimony, of course, was taken by a stenographer. The 

blank. notes which were attached to these proofs of claim showed that 
- had been printed by the largest printing and stationery house in 
at city. 

“We had a little surprise in store for the bankrupt and his brother, 
and we were able to establish beyond the possibility of a doubt, by this 
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printing concern, that the notes which were attached to the proof of claim 
filed by the claimants, both the party N. N. (in whose name the bankrupt. 
claimed to have rented the store) and N. N. (the brother of the bank- 
rupt), were printed the first time in June, 1905, and that in 1903, when 
they were purported to have been executed and delivered, this firm was 
printing and selling an entirely different form of note. As soon as this 
testimony was given the attorney who represented the brother of the 
bankrupt withdrew from the case, and the court immediately made a 
written order expunging the claim and characterizing it in his order as 
false, fraudulent and fictitious.” 

The bankrupt now stands convicted of perjury before the Referee, 
and of also attempting to defraud the State by scheduling and assisting in 
proving false, fraudulent and fictitious claims, and there is absolutely no 
question that the bankrupt’s application for discharge will be denied. We 
also believe that the Referee will instruct us as attorneys for the Trustee 
to present the evidence before the United States District Court for the 
purpose of indicting the bankrupt and his co-conspirators, for perjury. 

These are facts, and if any member of our association will take the 
trouble of writing to me, he can obtain further particulars and the name 
of the attorneys representing the claim, and also the Trustee. I mention 
this case because it is of special merit. 

Respectfully yours, 
Henry M. OBERNDORFER. 


A New Law in Maryland. 


Below is given the full text of the bill which the Baltimore Credit. 
Men’s Association caused to be introduced into the Maryland Legislature, 
and on which favorable action was taken. 

Gov. Warfield has endorsed the action of the Legislature. 

“An act to amend Article 27 of the Code of Public General Laws 
of Maryland, as adopted and legalized by Chapter 72 of the Acts of 1904, 
title, ‘Crimes and Punishments,’ sub-title, ‘False Pretenses,’ by adding 
a new section thereto, following immediately after Section 115, and to be 
known and designated as Section 115A. 

“Section 1—Be it enacted by the General Assembly of Maryland 
that Article 27 of the Code of Public General Laws of Maryland, legalized 
and adopted by Chapter 72 of the Acts of 1904, title, ‘Crimes and Pun- 
ishments,’ sub-title, ‘False Pretenses,) be and the same is hereby 
amended by the addition of a new section to follow immediately after 
Section 115, and to be known and designated as Section 115A, and to 
read as follows: 

“* Section 115A—Whenever any loan of money shall be obtained 
or property purchased by aid of such statement in writing, referred to 
in the preceding section, and in said statement the party to be charged 
shall state that he conducts a specified kind of business, and keeps books 
of account of said business, then, if at the expiration of any term of credit 
obtained by him in so purchasing said property, he shall fail to pay for 
the same within ten days thereafter, he shall at all times during the period 
of ninety days subsequent to such failure to pay, upon the request of the 
persons from whom said property was purchased, or their agents duly 
accredited in writing, produce upon notice of five days his said books 
of account in each and every one of them mentioned or described in said 
statement and permit the persons from whom the said property was 
purchased, or their agents duly accredited in writing, to fully examine 
such, books of account, and each and every one of them mentioned or 
described in said statement, and make copies of any part thereof. 
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Upon such request being made, failure to produce said books of account 
and each and every one of them mentioned or described in said state- 
ment shall be presumptive evidence that each and every pretense relating 
to the purchaser’s means or ability to pay in said statement contained 
were false at the time of making said statement, and were known to _ 
the purchaser to be false.’ 

“ Section 2—And be it further enacted that this act shall take effect 
from the date of its passage.” 


“How to Better Safeguard the Credits—A New Idea.” 


Appress BEFORE THE St. Louis Crepir MEN’s ASSOCIATION, BY MR. 
D. W. Pomeroy, SECRETARY OF St. Louis SHOE Co. 


I thank you for the honor of being called upon to address you, and 
if the subject, “The Supposed New Idea How to Enable One to Better 
Judge When to Reject or Accept a Doubtful Order,” is in part the cause 
of this attendance, I thank you very much for your presence... May I 
be pardoned if my proposition falls short of your expectations, or if it 
does not pass the critical test of being new? 

So far as I know, it has never been tried nor sugested. As an illus- . 
tration: It is possible for an expert to attain such proficiency in the 
handling of money that he can instantly detect the counterfeit. But it is 
not possible for the credit man to be sure every time. 

Given like information with men whose duties and thoughts run in 
the same line, it is axiomatic that two heads are better than one, three 
are better than two, and six are better than three. 

The keystone of the foundation of our Association is that which 
enables us to better judge what to do with a certain class of customers. 

The plan contemplates the appointment of a Committee of six, to 
serve for a term of four weeks, and at the end of said term to be suc- 
ceeded by a like Committee of other members, each member to appear, 
if necessary, at least twice each week at the rooms of the Association 
during the time he is to serve, to recommend or disapprove any order 
which may be on file awaiting consideration. 

Each Committeeman to have the power to designate some other mem- 
ber as a substitute on any occasion he himself is unable to act, 

A member desiring the opinion of the Committee on any particular 
risk would be required to send an abstract of all information he has on 
the party, omitting the name and town. If first order, so mention, giving 
amount, and if not, state ledger experience. Each member of the Com- 
mittee reports acceptance or rejection of the order as seems best to him, 
and forwards it to the member making the inquiry. 

Minor details, such as whether the Committee consult with each 
other on any particular order, or whether a record of their opinion is to 
be kept, or whether in forwarding the decision to the party making the 
inquiry the name of the Committeeman is to be given, or whether it 
should be kept secret (as four approve and two oppose, etc.), are to be 
left to the judgment of the Committee, or the further instructions of the 
Association after a sufficient trial. I feel certain if the question be put to 
you, “ Would this scheme result in reducing the losses?” I will have 
almost, if not quite, the unanimous opinion that it would. Whether you 
will favor giving the plan a trial is quite another matter. 

This plan is not designed to interfere with anybody’s system in any 
way. It, however, enables any one who so desires and is not too proud 
to. apply to the Committee at any time for advice. He will get the dis- 
interested opinion of men of his own class—often those at the head. He 
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may then, if he likes, profit by their possibly united, or possibly divergent, 
opinions. 

According to statistics, last year’s losses through failures in the 
United States were over $50,000,000—one-third of which were owing to 
lack of capital. And over ten (10) per cent. of the same were owing to 
“fraud, the average for the two prior years being even greater, 

Undoubtedly the merchants of St. Louis, whom you represent, lost 
‘their pro rata share. 

At our meetings and banquets, when we have friends from near and 
from far to address us, we are complimented without limit. We are told 
that we are the bright lights of our beautiful and prosperous city. Let us 
aim high, let us strive by united action to merit all this praise, and let 
us strive by combining the tact and judgment of several to better protect 
the firms we represent. 

This Association should be able to accomplish something as an asso- 
ciation. Each member improves by reason of mingling with the others, 
and that is to be expected, but I think we should do more: I think it is 
a very modest statement to say that if the plan outlined is followed, the 
volume of losses to the St. Louis merchants will be materially reduced. 

Surely, if within the possibilities, that would be a grand achievement. 
It should be a sufficient incentive for each and all of us to work with a 
vim during the short time each would be required to devote to the matter. 
We would, therefore, be doing our best. We should be satisfied with 
nothing less, and when we succeed, as succeed we must, we will be proud 
of our Association, for which we have made a name and fame. 


Short but Sweet 
A true story in six chapters, touching the business career of one 


M. L. Muncie, Ind. 
CHAPTER I. 


Discounted first two bills. Credit man had a “hunch” and declined, 
third order. Instructed to ship on cash terms. 


CHaptTer II. | 
Refused to take goods from depot. Out freight both ways. Sore. 
Cuaprter IIT. 
Sixty days later. Mail order $300. Declined, except on receipt of 
New York Exchange. 
CHAPTER IV. 
Two weeks later. Safe reported blown open and fire. Sent request 
for copies of all previous invoices for settlement with insurance company. 
: CHAPTER V. 
General letters to creditors, asking sixty days’ extension. 
Cuapter VI. 
Bradstreet’s yellow slip as follows: ‘“ We are advised this party died 
the night of March 26th, under very peculiar circumstances.” . 
Credit man retires to shake hands with himself. 


Credit and Commercial Cases for the Month. 
PREPARED FOR THE BULLETIN BY GEORGE H. Murpocu; Jr., 
Sr. Louis, Mo., 


Agreement for Term of Credit.—An action to recover the price of 
goods sold affirms and counts on the contract of sale, including all of its 
terms, and where the contract provides unconditionally for a term of 
credit to be given the purchaser, = action cannot be maintained until 
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such term has expired, in the absence of fraud inducing the credit, 
even though the purchaser has repudiated the contract and refused to 
accept or pay for the goods.—Tatum v. Ackerman, 83 p. (Cal.) 151. 

Application of Payment on Account—Where defendant’s merchan- 
dise account with plaintiff included not only an original indebtedness 
for goods sold, which was partially secured by mortgage, but also charges 
representing subsequent sales, remittances made by plaintiff “for credit,” 
or “to apply on account,” did not constitute a direction that the remittances 
should be applied in payment of the subsequent charges, as distinguished 
from the items secured.—Frutig v. Trafton, 83 p. (Cal.) 70. 

Bulk: Sale of Merchandise-—A sale of a stock of merchandise 
in bulk, not in compliance with the provisions of the act approved 
August 17, 1903 (Acts 1903, p. 92), is void as to creditors on the 
ground of fraud; and a creditor of the vendor may proceed by attach- 
ment against his fraudulent debtor. It appearing from the allegations 
of the petition that the plaintiff’s statutory remedy by attachment against 
the fraudulent debtor was both available and complete, the prayer for the 
extraordinary remedies of injunction and receiver was properly denied.— 
Carstarphen Warehouse Co. v. Fried, 52 S. E. (Ga.) 508. 

Contract of Guaranty—Where defendants signed a guaranty by 
which they guaranteed to plaintiff “the sum of $100, the amount which they 
will sell” to a certain company, etc., such guaranty was not a continuing 
one, covering an indefinite number of purchases to the sum of $100, but 
should be construed only to cover the first purchase of $100 worth of 
goods.—Lamport v. Greenberg, 96 N. Y. S. 143. 

Diligence of Creditor.—A payee of a note need not show any diligence 
in attempting to collect the note from the maker in order to recover from a 
guarantor under an absolute guaranty of payment.—Warder, Bushnell & 
Glessner Co. v. Johnson, go S. W. (Mo.) 392. 

Disafirmance by Principal of Act of Salesman.—Where a buyer knew ° 
or was chargeable with knowledge that the seller’s agent had no authority 
to bind the seller by a warranty clause in the contract of sale, it was the 
duty of the buyer, if it wished to rely upon the warranty, to ascertain 
whether the agent’s act had been ratified by the seller, and in the absence 
of knowledge by the seller that the buyer was relying upon the warranty it 
was under no duty to advise the buyer of its disapproval of the agent’s . 
act.—Reid v. Alaska Packing Co., 83 p. (Or.) 139. 

Garnishment of Non-resident.—A State Court has jurisdiction to 
render a valid judgment in garnishment of‘a debt due by a railway com- 
pany doing business in the State, and permanently liable there for service 
and suit, to a non-resident who was served by such publication as the 
statutes of the State prescribe—Louisville & Nashville Railroad Co. v. 
Deer, 26.S. Ct. (U. S.) 207. 

Guaranty by Corporation.—Where defendarit corporation, engaged 
in a manufacturing business, agreed to guaranty the indebtedness of a 
third person for materials to be used in the manufacture of goods for such 
corporation, which could not have been obtained but for such guaranty, it 
was estopped, after obtaining the benefit thereof, to deny its liability on the 
ground that the contract was ultra vires——Whitehead v. American Lamp 
& Brass Co., 62 A. (N. J.) 554. 

Let the Purchaser Beware.—In the sale of provisions by one dealer to 
another, there is no implied warranty of quality or fitness; the rule of 
caveat emptor applying. It is only where food is sold to the consumer 
for immediate use that there is an implied warranty that it is sound and 
fit for food—Nelson v. Armour Packing Co., 90 S. W. (Ark.) 288. 

_ Mercantile Agency Report—A comment made by a mercantile agency 
in giving plaintiff the financial statement of defendant made to the agency 
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about two and one-half years before, to the effect that the figures could 
not be corroborated and were believed to be liberal, that defendant carried 
a small bank account and met his obligations promptly, and that an esti- 
mate of his net worth at $1,000 was called conservative, was sufficient to 
put plaintiff on his guard, and he could not rely on the statement to the 
agency in giving credit to defendant.—Beacon Falls Rubber Shoe Co. y, 
Pratte, 76 N. E. ( Mass.) 285. 

Negligence of Creditor Releasing Surety.—Where a judgment credi- 
tor, after his purchase under execution, failed to use ordinary prudence in 
avoiding an error in the order of confirmation and preserving his lien by 
making and recording a sheriff’s deed or,in event of proceedings to review, 
exacting adequate security, whereby the holder of an unrecorded mort- 
gage, by recording the same, obtained priority over the creditor’s judg- 
ment, the surety of the debtor was released to the extent of the amount 
that might have been realized by the creditor from the property, had he 
protected his rights—-Magney v. Roberts, 105 N. W. (Iowa) 430. 

Sale of Goods in Bulk.—An executory contract, by which an insolvent 
bakery corporation sold plaintiff, in the ordinary course of business, a 
quantity of its product already manufactured and the entire product of 
its -bakery for a period of at least three months following, the business 
being such as to require frequent sale of the entire stock in order to 
prevent the product from becoming stale and unsalable, was not fraudulent, 
as in violation of St. 1903, p. 276, c. 415, providing that a sale in bulk of 
any part of the whole of a stock of merchandise, otherwise than in the 
ordinary course of business, shall be void as against creditors of the 
seller, etc.—Hart v. Brierley, 76 N. E. (Mass.) 286. 

Sale of Property on Verge of Bankruptcy.—Up to the moment of 
bankruptcy a party may* make a valid disposition of his property, where 
it is done for a fair consideration and with an honest motive; and even 
where there is a fraudulent intent, in order to affect the purchaser, 
collusion must be shown.—In re Benjamin, 140 F. (U. S.) 320. 

Seller's Rights Subject to Liens of Employees—Where a conditional 
contract of sale was merged into an actual sale by the seller taking 
purchase money notes secured by a mortgage on the property, and the 
seller asked that the mortgage be held superior.to any claims of employ- 
ees of the buyer for wages, the seller could not assert title to the property 
as against the labor claimants—Anundsen v. Standard Printing Co., 
105 N. W. (Iowa) 424. 

Setting Aside Conveyance for Fraud.—To obtain the setting aside 
of a conveyance as fraudulent against creditors, plaintiff must prove, not 
only that the grantor made the deed with intent to hinder, delay, and 
defraud his creditors, but also that the grantee participated in such 
intent—Atkinson v. McNider, 105 N. W. (Iowa) 504. 

Voidable Preference.—Where the owner of a retail stock of gro- 
ceries sold one-half thereof by contract, reserving title in the sellers until 
the goods were paid for, but authorizing the buyer to sell the same in the 
ordinary course of business, such contract was fraudulent, and, the goods 
having been retaken by the sellers for the buyer’s default in payment 
of the price while insolvent, the sellers thereby acquired an unlawful prefer- 
ence, which was recoverable by the buyer’s trustee in bankruptcy. —Ful- 
ling v. West, 76 N. E. (Ind.) 325. 

What Constitutes a Mortgage—No matter what the nature of a 
conveyance may be which is given as ‘security, when the evidence, 
either written or parol, establishes the fact that the relation of mortgagor 
and mortgagee exists between the parties, the right of the party is 
limited to a mere mortgage interest—Smith v. Pfluger, 105 N. W. 


(Wis.) 476. 





Local Association Notes. 
Chicago. 


The regular monthly meeting of the Chicago Credit Men’s Associa- 
tion was held at the Victoria Hotel on Wednesday evening, March 21, 
1906. The members gathered in the rotunda of the hotel at 6 o’clock 
and at 6.30, preceded by John C. Boss, the President, filed into the bril- 
liantly lighted banquet room. The dinner was entirely informal. There 
was a large attendance and the meeting was highly interesting. 

The address of Charles N. Crewdson on “The Traveling Man and 
the Credit Man” was especially interesting. Mr. Crewdson, himself a 
traveling man, in his utterances exhibited a number of the character- 
istics of a good credit man. It certainly would be of great value to 
credit men if all traveling men were endowed with like perspicacity, good 
judgment and information relative to those from whom orders are 
solicited. 

Dwight H. Perkins, in his address on “Chicago,” was of particular 
interest to the Chicago man. In describing improvements for the city 


quite possible of accomplishment he manifested creative ability of a high 
order. 


Cleveland. 


One hundred and thirty-one members and guests were present at 
the March meeting of the Cleveland Credit Men’s Association, which was 
held at the Colonial Hotel on the evening of March 15, 1906. . 

The President, Mr. Thos. P. Robbins presided. After the dinner 
had been concluded the President called upon the Treasurer, Mr. Fred. E. 
Pile, who read his report, which showed the Association to be in a healthy 


financial condition. 

Mr. T. C. Keller, Chairman of the Fraudulent Failure Committee, © 
reported a case from Toledo that had been called to the attention of his 
committee. After an investigation and full discussion of the same, 
the case was placed in the hands of the newly appointed Adjustment 
Bureau, and they were authorized to take up the matter at once. Mr. 
Keller also read a letter from National Secretary-Treasurer Charles E. 
Meek, dated February 16, 1906, relating to the operations of one Franklin 
A. Booth, of Hopewell, N. Y. A report on said Booth accompanied the 
letter and was also read. 

Mr. Wm. E. Crofut, Chairman of the Commercial Agency Committee, 
described in detail, the Record Book, published by the National Associa- 
tion, in which data may be compiled for the purpose of obtaining a 
comparison of mercantile agency service. 

Mr. J. B. Pearce, Chairman of the Membership Committee, read a 
report showing that applications for membership had been received from 
seventy-eight firms during the preceding month. This large number con- 
stitutes a new record for new members obtained during any one month. 
The total membership of the Cleveland Association is now three hundred 
and ninety-two (392) and places Cleveland in third place, in point of 
membership, among the Credit Men’s Associations in the country. 

The Legislative Committee, by its Chairman, Mr. A. J. Gaehr, made 
its report and offered the following resolution, which, upon motion, was 
unanimously adopted :— 

“Resolved, That the Cleveland Credit Men’s Association support 
the amended Metzger Bill, providing for the reform of Justice Courts, 
by substituting a fixed salary for fees, as a compensation for Justices 
and Constables, except in certain cases, and by limiting the jurisdiction 
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of the Justice to the township in which he -has been elected, or resides, 
except in certain enumerated cases; also providing for the inspection of 
dockets and provided further that the fees in garnishment proceedings 
be limited to four dollars in either case: . 

And Resolved, That the Secretary be instructed to send a copy of 
this resolution to the Chairman of Judiciary Committees of each branch 
of the Legislature, and to the Chairman of the Cuyahoga County 
Delegation.” 

The Committee in charge of the Adjustment Bureau reported pro- 
gress. Since the last monthly meeting the Board of Directors, in special 
session, elected the following to act as a Management Committee of the 
Adjustment Bureau: Messrs. Harry New, W. F. Lyon, F. H. Randel, 
F. A, Scott and J. A. Spitzig. 

Mr. Wm. B. Maxson read an article on “Freak Legislation in Fire 
Insurance Matters,’ pertaining mostly to the “Valued Policy Law,” 
pointing out the disastrous and evil consequences of such a law in the 
States where it exists. 

Mr. H. R. Manchester made an address on “Fire Insurance Rates,” 
explaining how they are made and on what they are based, as for example: 
the location of the property, the fire protection afforded by the city, con- 
dition of the streets, as to whether paved or not, the ‘building laws, the 
high prevailing winds in a city, inspection of electrical wiring, proper 
police protection, the building itself, the thickness of its walls, the elevator 
shafts, fire doors, sprinkling system, water pressure and supply, also 
the amount of taxes the insurance company has to pay, etc. 

The Hon, John J. Sullivan, United States District Attorney, then 
addressed the meeting in a humorous speech in which he pointed out the 
trying work of a credit man and the peculiar phases of his transactions 
with individuals, also pointing out his responsible position where the 
success Of his house so often depends upon his judgment. Mr. Sullivan 
laid great stress upon the necessity of the credit man being a close 
observer and student of human nature, reading and understanding the 
expressions, movements and actions of the men with whom he is brought 
in contact. The gift from God of thoroughly understanding human 
nature, such as Abraham Lincoln and Henry Ward Beecher possessed, 
should be cultivated until by years of constant study the human face 
may be read as though it were a book. 


Columbus. 


The March meeting of the Columbus Credit Men’s Association was — 


held on the evening of March 9, 1906, at the Chittenden Hotel. An 
informal dinner was served in the main dining-room of the hotel, at 6 
o'clock, to about fifty members and guests. 

President Powell called the meeting to order in the parlors of the 
hotel, at 7 o’clock, and several communications from the National office 
were read to the Association by the secretary, and a full explanation was 
made concerning certain work of the National Association in investigat- 
ing fraudulent debtors and questionable collection agencies. 

Following this, the meeting was addressed by Mr. S. H. Barrett, 
of The Poste Brothers Buggy Company, on the subject “ Leniency in 
Credit and Collection.” The paper was an unusually strong one. Fol- 
‘lowing the address, a gerieral discussion was indulged in by several of 
our members. 

Chas. B. Cranston, of The Livingston Seed Company, appeared for 
Mr. F. G. Johnson, of that company, and delivered a most interesting 
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address on “ Some Phases of Transportation Rates.” His address took 
up the question of classification, tariffs, routings, etc., and was largely 
an explanation of the methods which may be employed to save freights 
and prevent damage costs. The discussion following this address was 
lead by Mr. J. W. McCord, of McCord & Kelly, who is also’ secretary 
of the Ohio Shippers’ Association. He explained fully the work of his 
Association, and the benefits which they have been able to secure by 
persistent and concerted work with the railroad companies. 

The bill which has been introduced into the Ohio Legislature, 
modeled largely after the La Follette Bill, in Wisconsin, was fully ex- 
plained by Mr. McCord, after which other legislative matters, in which 
our Association is interested, were discussed. 

At the conclusion of the meeting a number of applications for mem- 
bership were presented. 


Duluth-Superior. 


On Friday evening, March 30th, fifty-seven members of the Duluth- 
Superior Jobbers’ Credit Association assembled in the rooms of the Com- 
mercial Club, Duluth, where dinner was served at 6.30, following which 
those present listened to an interesting programme prepared for the 
occasion. 

Mr. Daniel Waite, President, called the meeting to order at 7.30. 
In his opening remarks he referred to the work of the National and Local 
Associations, the relation of one to the other, and the necessity of the 
local Associations giving liberal support to the National body. 

He reviewed the work of the Duluth-Superior Association since its 
inception; referred to the work of the Credit Bureau operated by the 
Association, pointing out the rapidly increasing usefulness of same, and 
showing that from January 1, 1906, to March 30, 1906, there had been 
issued to members of the Association 10,880 credit reports. 

Mr. B. P. Neff, sales manager of the dry goods house of F. A. 
Patrick & Co., was introduced as the first speaker of the evening. Mr. 
Neff urged the co-operation of the sales and department managers with 
that of the credit department, and suggested the forming of a sales and 
department managers’ association, to work in harmony with the Credit 
Men’s Association for the common good. 

Mr. Oscar Mitchell, a prominent local attorney, talked to the mem- 
bers on the Bankruptcy Act and discouraged the repeal of the present 
National Bankruptcy Law. Mr. Mitchell reviewed the conditions under 
former National Bankruptcy Laws which had been passed and repealed 
from time to time since the year 1800. 

Mr. Colin Thompson, of the American Exchange Bank, read a paper 
on “ Interest,” with special regard to late New York rate of 100 per cent. 

Mr. Z. D. Scott, a pioneer lumberman, of the Scott Graff Lumber 
Co., gave a short and very interesting talk on conditions in the lumber 
business in this locality as compared with those of the earlier days. 


Fort Worth. 


The annual meeting of the Fort Worth Association of Credit Men 
was held in the rooms of the Board of Trade, on the evening of March 
16th. A large number of the members were in attendance. The applica- 
tions of fourteen new members were read, and after being favorably 
acted upon by the Committee were elected to membership. Various sub- 
jects of interest to the Credit Men of the country were discussed, and 
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especially that concerning the National Bankruptcy Law. Mr. A. P. 
Foute reviewed the effort that is being made by the National Association 
of Credit Men and other leading commercial organizations to have the 
present Bankruptcy Law amended and perpetuated, and to this end Mr, 
Foute introduced the following resolution: 

“Whereas, There have been several bills introduced in the Congress 
of the United States for the repeal of the National Bankruptcy Law, 
we having been in active and constant contact with this law since its 
passage, have found, while it is not perfect in all its details, there has 
never been a law on our statute books that has more materially benefited 
the business interests of the country in the prevention of fraud and the 
just and equitable division of assets among all creditors alike and the 
relief of honest debtors from burdensome debt. 

“We earnestly deny the claim of the advocates of the repeal that this 
law has served its purpose, believing that it should be a permanent and 
fixed policy of the Government to maintain a uniform law of this char- 
acter, leaving behind us as a forgotten legacy, the multifarious laws and 
chaos that existed before the passage of the present Bankruptcy Law. 

“We emphatically indorse the amendments to the present acts as 
proposed by the National Association of Credit Men, but regard the law 
as it stands immeasurably better than none at all, and are unalterably 
opposed to its repeal. 

“Resolved, That a copy of these resolutions be sent our Representa- 
tives in Congress and Senators, with our urgent and earnest request that 
they work and vote for the amendment as proposed by the National 
Association of Credit Men; and as a lasting favor to the jobbing and 
commercial interests and in justice to the unfortunate debtors, that they 
oppose its repeal.” 

This resolution was unanimously adopted and the Secretary was 
instructed to forward a copy to the Congressmen and Senators of the 
State of Texas and to the other branch Associations of the National Asso- 
ciation in this section of the country, soliciting their earnest co-operation. 

A committee was appointed, consisting of the President, W. T. Cole- 
man, T. E. Blanchard and the Secretary, to co-operate with the Adjust- 
ment Bureau Committee and especially assist in immediately perfecting 
its organization. 

Another matter which received a full and free discussion was the 
retaining of the Legislative Committee and the pressing of the work of 
having passed at the next meeting of the Legislature the bulk sales act 
that was introduced at the last meeting of the Legislature, whereby the 
merchant selling out a stock of goods as a whole be required to give 
notice to the creditors, also to furnish a list of creditors, if any he has. 
The President, in his report, spoke at length as to the work accomplished 
at the last meeting of the Legislature and what steps would be necessary 
to have such a protective law on the statute books of the State. 

A full discussion was then had as to the advisability of having the 
Association incorporated under the laws of the State of Texas. It was 
believed the work of the Association, and especially that of the Adjust- 
ment Bureau, could be made vastly more effective if such were done. A 
committee of three was then appointed to consult counsel to that end. 

This being the annual meeting, the election of officers was next taken 
up, resulting as follows: President, H. E. Gardner, of Carter-Hunt 
Grocery Co.; Vice-President, Arthur D. Hodgson, of The Nash Hard- 
ware Co.; Secretary, George Q. McGown, Manager of the Adjustment 
Bureau; Treasurer, W. E. Connell, of the First National Bank. 

An Executive Committee was elected, consisting of R. P. Smith, of 
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the Berger Manufacturing Co., chairman; C. E. Harkrider, of Hark- 
rider-Morrison Produce Co.; T. E. Blanchard, of the Waples-Platter 
Grocery Co.; William Monnig, of the Monnig Dry Goods Co., and 
Oscar Wells, of the Fort Worth National Bank. 

A resolution was introduced and unanimously adopted, changing 
the name of the Association from that of the Fort Worth Credit Men’s 
Association to the Fort Worth Association of Credit Men, as recom- 
mended by the National Association. After a most interesting and 
instructive meeting the Association was adjourned until the next call of 
the President. 


Grand Rapids. 


About eighty members of the Grand Rapids Credit Men’s Association 
attended the supper and meeting of the Association held at the Peninsu- 
lar Club on the evening of March 2oth. The supper was served at 6.30 
and the business session began promptly at 8 o'clock. The President, 
Mr. A. B. Merritt, of the Valley City Milling Company, presided. The 
usual routine business, together with reports of committees, was taken 
up and disposed of. The Membership Committee reported six new 
members since the last meeting. 

Chairman Sehler, of. the Protective and Adjustment Bureau, gave a - 
full report of the work being done by his Committee. He was followed 
by Mr. F. H. Locke, Chairman of the Mercantile Agency Committee, 
who gave a complete and detailed report of the matters which had been 
considered by that Committee. He stated that his Committee was unani- 
mously agreed that there is abundant opportunity for improvement for 
remedying some of the unsatisfactory customs which have been estab- 
lished by the Commercial Agencies. Mr. Locke stated the full report. 
of his Committee would be placed in the hands of the National Committee 
on Improvement of Mercantile Agency Service for such use as they may 
deem proper. The report is quite interesting and recommends, among 
other things: That uniform blanks be used in giving information. That 
a better quality of paper be used in making out special reports. That 
greater effort be used in securing more positive information and especially 
ledger experience. 

Mr. J. Frank Quinn, of the W. Millard Palmer Company, enter- 
tained those present in some timely and interesting remarks, and Mr. C. 
J. Crittenden, who recently returned from Cuba, gave an instructive 
address on conditions in that country, as he observed them. 

Lee M. Hutchins, chairman of the Committee on Legislation, re- 
ported on the progress of work following the passage of the Bulk Bill, 
and gave a short talk on the present bankruptcy law | and the Palmer 
amendment. ‘‘ Every so often,’ said Mr. Hutchins, “the bankruptcy 
law is brought before the attention of the people and the attempt made 
to either repeal or amend it. As the law stands at the present time it 
is undeniably faulty, but every credit man in the United States would 
protest against its repeal.” 

A general discussion was then held on various subjects of interest 
to those present. The Association is in a very flourishing condition at 
this time and the indications point to a year of even greater success than 
the year just closed. 


Lincoln. 


The Lincoln Credit Men’s Association held its regular March meet- 
ing in the rooms of the new Commercial Club. The meeting was well 
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attended and much interest was manifested in the various topics con- 
sidered. 

The discussion, led by J. D. Lau, of H. P. Lau Company, on “A 
Day With the Credit Man,” was generally participated in by all mem- 
bers, and proved a matter of much interest. The Bankruptcy Law was 
discussed also and a majority of the jobbers being in favor of the present 
law with some modifications, the Legislative Committee was so instructed, 
and will co-operate accordingly with similar committees from other credit 
associations in the country. 

J. Frank Barr, for several years secretary of the Lincoln Credit 
Men’s Association, has resigned to accept a good position with a jobbing 
concern in Mason City, Ia., and E. G. Evans, of the Lincoln Hardware 
Company, was elected secretary in his place. The discussion at the next 
meeting, April 16, will be led by Geo. W. Woods, Lincoln manager of 
R. G. Dun & Co., on the subject “Commercial Statements as a Factor 
in Determining Credits.” 


Louisville. 


The March meeting of the Louisville Credit Men’s Association was 
held at the New Seelbach Hotel, and was largely attended. The mem- 
bers and guests discussed a sumptuous dinner prior to taking up the 
more serious business of the evening. A pleasing innovation was the 
presence of a number of ladies who exhibited a lively interest in the dis- 
cussions, etc. ; 

S. A. Hilpp, President, occupied the chair. Mr. Walter Walker, 
of Harbison & Gathright, gave some very interesting reminiscences of 
“The Old Days on Main Street.” The days to which he alluded, in 
some instances, were so far back that his youthful and genial countenance 
precluded the notion of their being altogether personal experiences, but 
rather instances of rumor or legend. 

R. M. Bean, of the Ballard & Ballard Co., put many of the mem- 
bers on the gridiron and doubtless has, for a time, at least, alienated the 
affections of such members as had their foibles laid bare, but he did it 
in such good humor that it is regarded as certain they will soon recover 
their usual urbanity. 

Remarks were also made by Messrs. Laib and Bean, and others. 

The Louisville Association has been instrumental in securing the 
passage, by the Kentucky Legislature, of an act regulating the carrying 
on of business in that State under an assumed name. 

The full text of said law is as follows: 

Be it enacted by the General Assembly of the Commonweath of 
Kentucky ; 

1. No person or persons’ shall hereafter carry on or conduct or 
transact business in this State under an assumed name, or under any 
designated name or style, corporate or otherwise, other than the real 
name or names of the individual or individuals conducting or trans- 
acting such business, unless such person or persons shall file in the 
office of the clerk of the county or counties in which such person 
or persons conduct or transact, or intend to conduct or transact, such 
business a certificate setting forth the name under which said business 
is, or is to be conducted or transacted, and the true or real full 
name or names of the person or persons owning, conducting or 
transacting the same, with the post office address or addresses of said 
person or persons. Said certificate shall be executed and duly acknowl- 


edged by the person or persons so conducting, or intending to conduct, said 
business. 
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2. Persons now conducting such business under an assumed name, 
or under any such designation referred to in subdivision one, shall file such 
certificate as hereinbefore prescribed within thirty days after this act 
shall take effect, and persons hereafter conducting or transacting busi- 
ness aforesaid shall, before commencing this business, file such certificate 
in the manner hereinbefore prescribed. 

3. The several county clerks of this State shall keep an alphabetical 
index of all persons filing certificates provided for herein, and for the 
indexing and filing of such certificates they shall receive a fee of twenty- 
five cents. A copy of such certificate, duly certified to by the county 
clerk in whose office the same shall be filed, shall be presumptive evi- 
dence in all courts of law in this State of the facts therein contained. 

4. This act shall in no way affect or apply to any corporation duly 
organized under the laws of this State, or any corporation organized 
under the laws of any other State and lawfully doing business in this 
State, or shall this act be deemed or construed to prevent the lawful use 
of a partnership name designated: Provided, That such partnership 
name or designation shall include the true real name of at least one of 
such persons transacting business. 

5. Amy person or persons carrying on, conducting or transacting 
business, as aforesaid, who shall fail to comply with the provisions of 
this act, shall be guilty of a misdemeanor, and, upon conviction, shall 
be fined not less than twenty-five dollars, nor more than one hundred 
dollars, or imprisoned in the county jail not less than ten days nor more 
than thirty days, or both so fined and imprisoned; and each day any 
person or persons continue to conduct business in violation of this act 
shall be deemed a separate offense. 


Milwaukee. 


The Milwaukee Association of Credit Men held a meeting at the 
Republican House, on the evening of March 27th. After members and 
invited guests, to the number of over 100, had laid the proper founda- 
tion for enthusiasm by partaking of a delightful dinner, cigars were 
passed and the Association got down to business. 

The meeting was unusually -interesting, because of the satisfactory 
and gratifying reports received from the Investigation and Prosecution 
Committee and from the newly established Adjustment Bureau. 

According to the rules of the Investigation and Prosecution Bureau, 
the Committee is not authorized to act for members who are not sub- 
scribers to the guaranty fund, and this fact has put the Committee: to 
some disadvantage, because good opportunities for investigation and 
prosecution have been presented by those not subscribers to the guaranty 
fund. The Committee anticipates at no distant date that all credit men 
will come to know the value and appreciate the advantage to be gained 
by being intimately associated and connected with the Investigation and 
Prosecution Bureau. 

The Adjustment Bureau reported the satisfactory adjustment and 
settlement of the first case brought to its attention, and it developed that 
the Bureau is now thoroughly equipped with ample funds and facilities 
to handle any and every case that is brought to its attention. Particular 
emphasis was laid upon the fact that when adjustments are first placed 
in the hands of attorneys the Bureau cannot at a later date consider the 
matter of adjustment without the consent of attorneys interested. The 
purpose of the Bureau is to liandle cases first hand, to keep them out of 
the courts and to make settlements at the minimum amount of expense 
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and the maximum percentage of dividends. If the Association members 
will keep this in mind, Adjustment Bureaus will ere long become very 
important and valuable in the matter of adjusting estates. 

A synopsis of the proposed amendments to the National Bankruptcy 
Law was read. Resolutions referring to the same were presented, and, 
after a careful and thorough discussion, in which only one opinion 
seemed to prevail, they were unanimously adopted, and copies of the same 
immediately forwarded to Wisconsin Senators and Congressmen, at 
Washington. 

Prior to the adoption of the resolutions by the Association, Mr. Edw. 
P. Vilas, of Milwaukee, a member of the local council of the American 
Bar Association and a practitioner of wide experience under the Bank- 
ruptcy Law of 1867 and under the several State laws relating to bank- 
rupts and assignments, addressed the Association. 

‘Mr. Vilas stated that many of the reasons for the passage of the 
Bankruptcy Law of 1867 arose from the prevailing chaotic financial con- 
ditions existing after the Civil War. It became imperative at that time 
that some law of universal application should be enacted, and there was 
a public demand from the business interests of the country for some 
relief. The law as enacted was of such a nature that the expense of its 
administration enriched a few officers, and the bankrupt estate was, in 
many instances, largely or quite absorbed by the expense of administra- 
tion. The cost of administration and ultimate distribution of the estates 
was so great and the proceedings so cumbersome that there was a cry 
raised all over the country against the law, and the act was repealed. 
After this creditors were obliged to resort to the laws of their respective 
States. These laws were unequal and diverse, and there were nearly 
as many remedies and courts of final resort as there were States. In 
the East, where business conditions had become more settled, the laws 
had been satisfactorily construed and adjudicated by their courts for 
many years. In the Middle and Western States the business conditions 
and interests were widely different from those prevailing in the East, 
South and extreme West. The conditions of each section and of differ- 
ent communities necessitated different provisions and applications of the 
law. In the various sections of the country there were entirely different 
peoples, different business customs, and the application of the law to 
prevailing conditions diverse. In Louisiana and a few other States the 
Civil Law was in force, in others the Common Law, and in others 
Statutory changes in both, which, being at variance with each other, 
caused a confusion which still exists, and with our present form of 
government cannot be avoided. 

The American Bar Association endeavored to introduce .a uniform 
law regarding the law merchant as well as other relations, both mercan- 
tile and domestic, in all States, but the Legislatures of the respective 
States, where adopted at all, have so changed these laws that their uni- 
formity has already been destroyed and they have become a source of 
doubt where before the law had been well settled. Under all these vary- 
ing conditions, and especially in connection with the tremendous increase 
in commerce between the States, there arose a demand for a Federal 
Bankrupt Law, and the Bankruptcy Law of 1898 was enacted. Many 
faults have been found with the application of this law, but the cost of 
administering an estate under the present law is inconsiderable when com- 
pared with the Law of 1867 or with the process under State laws, and 
the rights of creditors taken all together are more equitably conserved 
than ever before. ' 


Two things are especially essential and valuable in the amendments 
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proposed. First—Exemptions vary in the several States; it is only 
equitable that the exemptions allowed the debtor by the law of his domi- 
cile should be deducted from the schedule of his assets in adjudicating 
upon the question of bankruptcy. Second—A matter of vital importance 
is the jurisdiction attempted to be conferred upon the District Courts 
of the United States. In suits by trustees in bankruptcy to assemble the 
assets the decisions conflict whether or not such suit can be maintained 
in the Federal Courts without requisite diversity of citizenship. Such 
a case was recently argued before the Supreme Court of the United 
States, but the decision has not yet been rendered, However, the amend- 
ment proposing to confer such jurisdiction on the District Courts is 
advisable, for the bankruptcy proceedings are originally there instituted 
and it would be best to confer jurisdiction of ancillary suits and proceed- 
ings upon the same courts, and by the amendment settle any question of 
conflict of jurisdiction and keep suits of this character out of the State 
Courts. Mr. Vilas further stated that uniformity of Bankrupt Law in 
operation would be best conserved by uniformity of procedure, and that 
can best be insured be retaining Federal Courts as the instrument to 
marshal as well as to conserve and distribute the assets; that if the busi- 
ness interests of the country wish to enact something merely to increase 
litigation, give business to lawyers and the whole estate of an. insolvent 
debtor to a few of the so-called “ diligent ” creditors to the exclusion of 
all the rest, then repeal the National Bankruptcy Act. 

Mr. Vilas warmly approved the action of the Association in adopt- 
ing resolutions opposing the repeal of the present Bankruptcy Law. 
There is no question but that lawyers of unquestionable ability and the 
best reputation are almost unanimous against the repeal of this act. 

The question of exchange on local checks was introduced for dis- 
cussion, but on account of the lateness of the hour it was deferred until? 
the next meeting of the Association. 


Norfolk. 


The annual meeting of the Norfolk Credit Men’s Association 
was held on the evening of March 234d, in their offices, 717-718 National 
Bank of Commerce building, when the reports of the officers which were 
read showed the Association to be in a healthy and prosperous condition. 

The following officers were elected for the ensuing year: Charles 
Hoofnagle, President; E. Hirschler, Vice-President; C. L. Whichard, 
Treasurer ; C. L. Conradt, Secretary ; H. N. Poulson, Assistant Secretary. 
These with the following constitute the Board of Directors: A. Lee 
Rawlings, A. Brinkley, Max Pincus, A. S. Wilkins, George T. Gray, 
W. F. Robertson, W. B. Lucas, E. R. Barksdale, C. C. Cobb, George H. 
Dawes and George L. Whitehurst. 

Mr. Albert Diggs, of the American Credit-Indemnity Company, 
formerly credit man for one of the leading dry goods houses of Balti- 
more, was present and made a very interesting and instructive talk 
on credit co-operation. 

Pittsburgh. 

An interesting meeting and dinner of the Pittsburgh Association of 
Credit Men took place on the evening of March 15th, at the Union 
Club, in the Frick Building. About 150 members were present and 
George W. Guthrie, mayor-elect of Pittsburgh, was the guest of honor and 
principal speaker. .The dinner served at.6.30 o'clock: was entirely infor- 
mal and the menu a simple one, There were no special decorations. 

At the close of the dinner, W. A, Given, president of the Association, 
who acted as toastmaster, introduced Mr. Guthrie. In doing so he took 
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occasion to speak briefly of the work of the Association, stating, amon 
other things, that already thirty-five cases had been handled by its 
adjustment bureau with results that were more advantageous to all con- 
cerned than they would have been had the embarrassed concerns gone into 
bankruptcy. He also told of the efforts being made by the National 
Association of Credit Men, with which the local body is affiliated, for the 
preservation of the national bankruptcy law. In closing he referred to 
the recent election and said that residents of the city should be non- 
partisan in municipal affairs. “We should be Pittsburgh first ; then Repub- 
licans or Democrats.” This feeling, he said, had been largely responsible 
for the election of Mr. Guthrie. 

Mr. Guthrie’s address was an eloquent appeal for a high standard 
of citizenship. He said that although his life had been spent in .the 
community, he had but a circumscribed circle of associates until the recent 
mayoralty fight and he expressed his pleasure at having been able to 
meet so many persons and get to know them. He said, that he would, 
after taking office strive to be really and actually the “servant of the 
people” and that his office would always be open to them. He would 
try at all times to discover what the people wanted and to give them what’ 
was right and just to all. He referred to the Pittsburgh Association of 
Credit Men as a body which exemplified the growth of the city and 
stood for real progress. 

The ethical side of good citizenship was then discussed by Mr. 
Guthrie, who claimed that the rule governing matter, namely, the “sur- 
vival of the fittest,’ ought not to apply to civilized nations, for the 
reason that the “fittest” was not always the “best.” Through injurious 
environment the noblest may have been lost and it was the duty of the 
good citizen to strive for what was best, not for what fitted existing 
circumstances the most easily. The Association, he said, stood for some- 
thing more than the mere rivalry of business men or of bodies, more than 
the commercial war. Every man who was not a degenerate had an ideal 
which might be expressed in Tennyson’s phrase, “Each for all and all 
for each.” 

In applying his theories to present conditions Mr.Guthrie held that 
“natural selection’’ was not the secret of real development. A republic 
was only the best form of government when each citizen was ready to 
do his full duty. In concluding his address Mr. Guthrie appealed to 
all those present to throw aside partisan ideas and motives and work 
as a unit for the best results. He was loudly applauded. The toast- 
master raising a glass of water, caused a laugh by saying: “This is 
ordinary Allegheny river water, purified by distillation. It typifies the 
coming administration.” He called on all present to pledge support to 
Mr. Guthrie by rising and drinking to his success in this “typical” water. 

D. C. Shaw, a member of the executive committee, who was the next 
speaker, took “Our Responsibility as Citizens” as his topic. He 
pledged the support of the organization, as a whole and as individuals, 
to the mayot-elect, and paid a warm tribute to his personal worth. 

W. L. Danahey, Secretary of the Association, was the last speaker. 
His topic was “Our Membership.” He claimed that the Association 
was one of the best possible things for the business interests of Pitts- 
burgh, and stated that it now included 275 firms and corporations. 


Portland. 

An unusually interesting and well attended meeting of the Portland 
Association of Credit Men was held at the Portland Commercial Club, 
on the evening of February 21st. Over seventy members were present. 
Dinner was served at 6.30, and after the same had been fully enjoyed 
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President A. H. Devers called the meeting to order for the transaction 
of business. After disposing of a quantity of correspondence and routine 
business, those present listened to an address by Mr. G. W. Stapleton. 
He spoke upon “ The Collection Laws of the State of Washington.” 
This subject was particularly interesting to the members, as Portland 
is favored with a large volume of business from that State. 

Mr. Stapleton was followed by Mr. Paul Shoup, who is an irriga- 
tion expert, the subject of his address being “ Irrigation in the Willa- 
mette Valley.” This subject, although somewhat foreign to the work of 
the credit men, was interesting in that the furtherance of this idea will, 
of course, work out to the great benefit of the city of Portland and its 
jobbers as a result of the increased yield of agricultural products. 


Rochester. 


The Rochester Credit Men’s Association held its regular meeting at 
the Chamber of Commerce rooms on Thursday, March Ist. 

The meeting was called to order by President J. H. Lempert. Secre- 
tary Edward Weter read a communication from the National Association 
of Credit Men, concerning an investigation made of the dealings of 
Franklin A. Booth in Western New York. 

The committee composed of I. A. Wile, Edward Weter and J. J. 
Lenihan, appointed some time ago to gather information and data regard- 
ing the formation and operation of Adjustment Bureaus, as conducted 
throughout the country by local branches of the National Association of 
Credit Men, made a report through its chairman, Isaac A. Wile. In his 
report Mr. Wile stated that he had been in correspondence with nearly 
every bureau in existence, many of which were in flourishing condition. 
From the replies it had become apparent that although the ends sought 
by all were the same, the conditions in various localities were widely 
different. 

“In making these plans,” he continued, “two ideas have been prom- 
inent. The first and. most important is by the intervention of the 
Adjustment Bureau, by timely and prompt action, to avert failure. The 
other, where the catastrophe is inevitable, to accomplish such an adminis- 
tration of the estate, whether in bankruptcy or otherwise, as will bring 
about the best and most satisfactory results to all parties interested, 
whether debtor or creditor.” 

Mr. Wile then told of the methods used by many of the bureaus to 
avert failure. The one most used is to prevail upon the larger creditors 
to advance sufficient money to pay up the more strenuous and pressing 
ones, as well as an agreement being made to supply the debtor’s concern 
with such fresh merchandise as may be required for advantageous sale 
of the old stock in the regular course of business. All of this would be 
done, with the business handled and controlled by the bureau, through 
some one of its officers or assistants. 

In closing Mr. Wile made the following recommendations: 

_“First, that an adjustment bureau, to be known as the Rochester 
Adjustment Bureau, be organized by the Credit Men’s Association. 

“Second, that the bureau consist of five directors who shall be mem- 
bers of the Credit Men’s Association, appointed by the President and 
meroved by the Executive Committee, who shall serve without compen- 
sation. 

“Third, there. shall be a manager of said bureau, tobe appointed by 
the directors, who shall receive such compensation as may be agreed upon 
with said directors. 

“Fourth, that further details for the management: of such business 
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as may be referred to the bureau be left to the determination of the 
directors and manager as occasion may offer. 

“We also recommend that the Credit Men’s Association shall assume 
no liabilities for any purpose or go to any expense incident to the business 
of the bureau except possibly from time to time to advance temporarily 
moderate sums to advertise. and facilitate its work. We are of the opinion 
that its business will prove self-supporting.” 

In the discussion that followed the presentation of the report Mr, 
Wile explained the workings of similar bureaus in.other cities and said 
that there was no reason why similar results should not be had here, 
He said that the greatest good to the Rochester merchant through the 
bureau will come not from failures in this city and vicinity, which are 
comparatively few as a rule, but from failures in other cities in which 
Rochester manufacturers are interested. 

After a full discussion the report with its recommendations, was 
adopted, on motion of Philip Present. The vote was unanimous. 

Mr. Wile also introduced a resolution indorsing a bill introduced 
in the legislature at Albany by Senator Lewis, amending the law relating 
to the sale of merchandise in bulk. 

George G. Ford offered the following resolutions which were unani- 
mously adopted: 

Whereas, Certain interests are seeking to repeal the existing bank- 
tuptcy act, and have caused a bill to be introduced in Congress for that 
purpose, and 

Whereas, It is believed that the repeal of said bankruptcy act would 
be a commercial misfortune; therefore, be it 

Resolved, That the Rochester Credit Men’s Association vigorously 
protests against any and all attempts to repeal the present act, believing 
that it is a necessary safeguard of all commercial transactions, in which 
credit is involved; and be it further 

Resolved, That said bankruptcy law, together with such needed 
amendments as may from time to time be found practicable, should form 
a permanent part of our national jurisprudence; and be it further 

Resolved, That we favor the amendatory bill recently introduced by 
Congressman Palmer, of Pennsylvania, and call upon our members and 
business men generally to exert their influence in favor of this bill; and 
be it further 

Resolved, That these resolutions be given to the press, and that 
copies thereof be forwarded to our senators and congressmen. 

At the conclusion of the business session of the Association refresh- 
ments were served in the parlors of the Chamber of Commerce. 


Seattle. 


An interesting joint meeting of the Seattle Association of Credit 
Men and the Merchants’ Protective Association of Seattle was held on the 
evening of February 27th. The following joint resolution was offered 
and. adopted: 

Whereas, The manufacturing and jobbing interests of the country: 
have come to recognize the bankruptcy law as an important and integral 
part of our legal system, and 

Whereas, In the great development of interstate commerce _ the 
conflict of State laws makes it imperative that the aid of Federal enact- 
ment be invoked wherever possible and 

Whereas, It is proposed to repeal the present bankruptcy law, and 
we feel that such an act would be detrimental to the interests of trades- 
men in general, therefore, be it 
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Resolved, By the Merchants’ Protective Association and the Seattle 
Credit Men’s Association, representing the entire manufacturing and 
jobbing interests of the city of Seattle, that they declare themselves 
unequivocally in favor of a permanent bankruptcy law and that a copy 
of this resolution be transmitted to our Senators and Representatives at 
Washington. 

The above resolution was signed by the Presidents and Secretaries of 
both Associations. 

The Adjustment Bureau maintained by the jobbers and manufac- 
turers of Seattle, is incorporated under the name of the Merchants’ 
Protective Association. Its Board of Five Trustees are all members 
of the Seattle Credit Men’s Association and three are Trustees of 
that Association. Mr. F. T. Fischer, who is President of the Seattle 
Association of Credit Men, has recently been elected as president, also 
of the Merchants’ Protective Association: 


Sioux City. 


The regular meeting of the Sioux City Bureau of Credits was held 
in the banquet hall of the Hotel West on the evening of March 18th. 
About forty members of the Bureau were in attendance. Phonographic 
music was played during the progress of the sumptuous banquet. 

The main feature of the speaking programme was the address given 
by C. A. Dickson on “Legal Recourses in Making Collections.” Mr. 
Dickson emphasized the difficulty of the credit men in dealing in their 
business with the vastly different laws in the forty-five States. He illus- 
trated the efficacy of the use of the justice courts in the collection of all 
small accounts, and explained the legal proceedings in the justice courts 
and in the district court. He said that the laws of Iowa along the 
line of collections are in many respects the most reasonable and the best 
of any in the union. Mr. Dickson condemned the practice of business 
men in securing excuse from jury duty, saying that in many cases it is 
their fault when unsatisfactory verdicts are not returned on account of 
the inferior intelligence of many men who are willing to do jury duty. 
He said that the attachment recourse has been falling into disuse on 
account of the bankruptcy laws. 

A motion to place the influence of the Sioux City Bureau of Credits 
behind the bulk sales bill, now pending in the Senate of the State Legis- 
lature, was passed unanimously. 

E. M. Baker, President of the Bureau, led the informal discussion of 
the evening. The following subjects were considered: “Plans Used 
in Looking Up, Passing On, and Placing of a Credit Limit on New 
Accounts,” “Method of Keeping Track of the Maturity of Accounts and 
Following Up Same,” “Correspondence Forms and Means Employed to 
Induce Settlement of Delinquent. Accounts.” 

The meeting proved a very interesting, instructive and profitable 
one. 


St. Louis. 


In the absence of President Vogel, who was on a business trip to 
Old Mexico, Vice-President I. B. Jacobs occupied the chair at the regu- 
lar meeting of the St. Louis Credit Men’s Association, which was held 
on the evening of March 8th at the Missouri Athletic Club. A large 
number of the members were in attendance. 

A communication from the Civic Improvement League of St. Louis, 
respecting the revision of the City Charter with a statement of reasons 
for such revision, was read, in which they asked the Association to 
endorse the movement to bring about the desired changes. Upon motion 
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of F. W. Risque, duly seconded, the meeting endorsed the action of the 
Civic Improvement League, the motion providing that the Chairman ap- 
point a committee of three to draft resolutions of endorsement, and for- 
ward same to the City Council and House of Delegates. 

A communication from the Peters Shoe Company, in which was 
enclosed the text of a law in Wisconsin, providing a penalty for making 
false statements for the purpose of securing credit, was read, together 
with a letter from the President of the Milwaukee Association bearing 
on the subject. The question of this Association endeavoring to secure 
similar legislation in Missouri was discussed. Mr. D. W. Pomeroy 
moved that the matter be referred to the Legislative Committee with 
power to act. The motion carried. 

A letter from the National Business League of Chicago, bearing on 
the Lodge Bill, providing for the reorganization of the consular system 
of the United States, was read. It requested the Association to petition 
the House of Representatives at Washington, and to use (through its 
members) its influence on the Representatives from Missouri and on the 
Speaker of the House, urging the passage, in its original form, of House 
Bill No. 1345. 

Mr. James Arbuckle made a statement with reference to the abuses 
under the prevailing system, and recommended that the action asked 
be taken. Upon his motion, seconded by Mr. George R. Barclay, the sec- 
retary was ordered to draft a letter stating that the Association favored 
the bill in its original form, and to sénd the same to the Representatives 
and Senators from Missouri in Congress. 

The committee, composed of Edward Scharff, chairman ; George 
W. Perry and C. A. Leavens, appointed at a previous meeting to deter- 
mine the advisability of the Association operation a Bureau for the ex- 
change of credit information, made its report as follows: 

“Your Committee recommends the establishing of a Credit Bureau 
to the extent of soliciting the co-operation of the members of our Asso- 
ciation to furnish to the central office, compiled in card form, a list of 
all customers on their ledgers for one year previous to the date of com- 
pilation of such cards and thereafter the names of all new customers. A 
credit department so organized will be in position to receive from each 
of its members queries from day to day, same to be answered from the 
central office by furnishing each subscriber a list of members who are 
or have been selling the party inquired about. Each member of the Credit 
Association shall be known by number. It will then rest entirely with 
the member to personally solicit information from the parties whose num- 
bers. indicate they have sold the party. The Bureau will make no effort 
to secure, compile, or distribute information regarding the accounts. The 
lists of customers thus compiled shall be held strictly secret. The exist- 
ence of the compilation of such lists of customers shall not in any way 
be designated, but shall be safely guarded by the central office. These 
lists shall be compiled upon cards and shall be immediately distributed 
so that no lists shall remain intact. The cost of maintenance of such 
a department as this can only be arrived at after the number of members 
shall be determined. In this connection it might be stated that the Balti- 
more Association operated along lines similar to the above suggestion. 
It has in its Bureau about 100 members. Annual dues, $20. Monthly 
expense of maintaining Bureau about $150. First cost of installation, 
exclusive of furniture, about $350. The Committee recommends that the 
Secretary be authorized to send to each member of the Association a 
letter conveying the substance of this report, asking their co-operation, - 
and, if a sufficient number of favorable replies be received, that the 
Executive Committee take the necessary steps to carry it into effect.” 
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After some discussion it was ordered upon motion of Geo. R. Barclay 
that the report of the Committee be accepted and that a printed copy of 
the same be prepared and mailed to each member of the Association, with 
a letter asking careful consideration, and that notice be given in due time 
as to when the matter will come up to be voted upon, in order that all 
members of the Association might have ample notice. ' 

Mr. J. H. Kentnor, Chairman of the Committee on Mercantile Agency 
Service, asked and was granted further time to report on a matter 
recently referred to the Committee regarding the service of the two large 


-agencies, which communication came from Mr. W. G. Seely, Jr., Chair- 


man of the National Association’s Committee on Mercantile Agency Ser- 
vice, 

Mr. George R. Barclay, Chairman of the Legislative Committee, 
announced that he had a communication from the officers of the National 
Association, addressed to President Vogel, respecting the Bankruptcy 
Law, and asking that resolutions protesting against the repeal of the Act 
be passed by the Association and copies be sent to the Senators and Con- 
gressmen from Missouri, and to the members of the Judiciary Commit- 
tee of the House of Representatives. He then presented resolutions as 
follows : 

“Whereas: During the last year some opposition towards the National 
Bankruptcy Law has been manifested in some parts of the country, and 
threats have been made that its repeal will be attempted during the present 
Session of Congress, therefore, be it 

“Resolved, that the members of the St. Louis Credit Men’s Associ- 
ation in their regular monthly meeting assembled, hereby desire to place 
themselves on record as being earnestly in favor of the continued exis- 
tence of this law. Prior to its enactment the conditions which permitted 
secret preferences were in many States intolerable, and at variance with 
honest methods in the transaction of business throughout the United States. 
We believe the merchants of this State are in favor of a Bankruptcy Law 
which is fair to both the Debtor and the Creditor, and which works to the 
best interest to both. We, therefore, pledge ourselves to use every honor- 
able effort to prevent the repeal of this Act. And be it further 

“Resolved, that a copy of these Resolutions be sent to our Representa- 
tives in Congress, with request to use their best efforts to maintain a law 
which adds confidence to Mercantile transactions, stimulates legitimate 
trade, and in every way conserves the best interests of their constit- 
uents.” 

On motion of C. C. Child the resolutions were adopted and ordered 
forwarded as suggested. 

Mr. D. W. Pomeroy, of the St. Louis Shoe Co., was then introduced 
and read a paper on “ A New Idea—How to Minimize Losses.” After 
considerable discussion and the offering of various resolutions in regard 
to the plans suggested by Mr. Pomeroy the matter was finally referred 
to the Committee on Credit Department Methods, with a request that it 
consider and report, if possible, at the next meeting. 

Mr. Fritz Nisbet, Secretary of the Bell Telephone Co., next spoke 
on the subject, “Mail,” describing at some length the plan in use in their 
office for handling, transmitting from one department to another, and the 
final disposition of all important mail matter. He submitted, also, some 
of the forms used. A vote of thanks was tendered Mr. Nisbet for his 
instructive address. 

Mr. James Arbuckle, who had prepared an address on “ Foreign 
Trade and Credits,” deferred delivery of the same until the April meet- 
ing, on account of the lateness of the hour. 

Before adjournment refreshments were served by the club. 
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STANDING COMMITTEES, 1905-1906. 


LEGISLATIVE COMMITTEE. 


Alfred H. Burt, Chairman, Burt-Sindele Fac- 

tory, Butsle, N. Y. 

H. W. Coffin, Meqre & Handley Hdw. 
Birmingham, 


J. H., Dunn, Oklahoma Vinegar Co., 


. Sim 


Chicago 
. Ee ony: 


vr 


Ft. Smith, 
m, Simpson & Hack Fruit Co., 
es, Mapes Klauber, 
fangenheim San _ Diego, 
Robert -L. Toplitz, Robert L. Top: 
litz ® Co., San Francisco, 1. 

R. R. Gillette, ‘ S. Brown & Bro. Merc Co., 

nver, Co 

Edw. Je Pearson, The Jewell Belting Co., 
Hartford, Conn. 

John R. Hudson, Delaware Hdw. Co., Wil- 
mington, De 

R. V. fprington, “The Covington Co., Jackson- 
zi le 

Kiser” M. C. Kiser Co., Atlanta, Ga.; 
W. R. Finegan, J. Rosenheim & Sons, 
nee Ga 
E, Newton, Reid, Murdoch & Co., 

Mavens & Geddes Co., Indianapolis, 

W. A " Robbins, Ratcliff-Sanders Gro. Co., 
Vinita, I. T. 

W. S. Brown, Brown-Hurley Hdw. Co., Des 
Moines, Ia. 

ba A Higman, Higman Shoe Co., Sioux City, 

John B. House, Lehmann-Higginson Gro. Co., 
Wichita, Kan. 

Cc. B. | Barcoetin J._M. Robinson, Norton & 

Louisville, Ky. 
& .. Foster, | Louisiana Tobacco Co., New Or- 
H. B. Crosby, A. H. Berry Shoe Co., Port- 
Di gs, Diggs-Vennaman -. Balti- 
more, 

C. H. Arnold, Miner & Beal, Boston, Mass. 

G. R. Treble, Lee & Cady Detroit. Mich. ; 

ohn Sehler, Brown & Seh ler, Grand 

pids, Mich. 

W. B. Cross, F. A. Patrick & Co., Duluth, 
Minn.; R. S. Kolliner, Kolliner aes 
Newman, Minneapolis, Minn.;_ E. 
Young. Finch, Young’ & McConville, é 
Paul, Minn. 

Samuel Rothenberg, Marks, Rothenberg & Co., 
Meridian, Miss. 

A. Krauthoff, oe New & Krauthoff, 
Kansas City, M . McBride, C. D. 
Smith Dru og oseph, Mo.; Geo. R. 
Karclay, leone Ifdw. Co., St. Louis, 


0. 
ang Virden, Ryan & Newton Co., Butte, 


L. Teniad Werters Paint & Glass &.. 
Lincoln, N Neb.; Taylor, F. P. Kir- 
kendall & Co., on: Neb. 

Chas. T. Page, Page Belting Co., Concord, 


nek L. Kehrl, 
Newark, N. 


Jas. 


Newark Varnish 


Jos. S. Potter, Folwell Bros. 





Works, 


=. Robins, Gross-Kelly & Co., Las Vegas,. 


Howard Marshall, Jos. Wild & Co., New York, 

¥.8 Geo. ‘G. Ford, Lewis P. Ross, 

Satter: N. ent — 7 Polk, Polk & 
Calder Dru Troy Z 

W. + Oak’ ee “Mfg. eo Winston-Salem, 


re A. Burdick, Hall-Robertson Iidw. Co., 


Max "Sifberbere, Feder-Silberberg Co., Cincin- 
nati, Ohio; W. J. Glidden, Glidden Var- 
nish Works, Cleveland, Ohio; Edson B. 
Dennis,- Green-Joyce Co., Colombus, O.; 
Geo. L. Fordyce, Geo. L. Fordyce & 
Youngstown, Ohio. 

wanes es oe Kerfoot, Miller & Co., Okla- 
oma, 

W. B. Roberts, ‘Lang & Co., Portland, Ore. 





Philadel.” 
hia, Pa.; F. H. Rue > ick” 
Co., Pittsbur 5 gnc en Kirkpatrick 


C S Sisson, sak "Sisson Co., Providence, 


John C. Tied . t i 
Charleston 3. Otto Tiedéman & Son, 


ocala Jr., Andrew Kuehn Co., Sioux 


Falls, 
Jas. A. Cash, Tri Dobbs Co., Chatta- 
nooga, Tenn.; A H. Williasosn, Nash- 
ville, Tenn.; B. Carruthers, Carru- 
thers-Jones Shoe Co., Mem phis, ry 
John P. King, Southern ‘Cold torage & Pro- 
duce .» Fort Worth, T: 
sreens, The W. e ‘teins Co., Bur- 


W. E. G 
on 
F, Sbetiey, Craddock, Terry & Co., Lynch- 
urg, Whichard, Winston. 
Wikthard JA Norfolk Va.; B. 
Metzger, W. H. Shoe Co, Richnoot Va. 
F, C. Fischer Bros., Seer Vash. 
ti. anree yanpeia Dry Goods Co., Wheel- 


1 
Jas. MeLeod, Roundy, Peckham & Dexter Co., 
Milwaukee, is. 


MEMBERSHIP CoMMITTEE. 


Jay B. Pearce, Chairman, The J. B. Pearce 
Company, Cleveland, Ohio. 

Wm. F. Lyon, The Cady-Ivison Shoe Com- 
pany, Cleveland, Ohio. 

Frederick Grossenbacher, The Sterling & 
Welch Company, Cleveland, Ohio 

a: R, Taylor, 8:2 Park Bldg. bg Cleveland, 


W. M. Pattison, The W. M. Pattison Supply 
Company, Cleveland, Ohio. 


Business Literature CoMMITTEE. 


W. A. Given, Chairman, Piguabutghs Dry Goods 
eeeny Pittsburgh 

i. © Sadd,_ The Nevin Paint Company, Pitts- 
urg 

_ S. Drake, Rea & Co., Pittsburgh, Pa. 
D. Salle, Mellon National Bank, Pitts- 
burgh, Pa 

T. * Cree, Alling-Corry Company, Pittsburgh, 

a. 


CoMMITTEE ON IMPROVEMENT OF 
AcENcY SERVICE. 


Murray D. Wasson, Parke, Davis & Co., De 
troit, Mich. 
H. Zenner, Zenner Disinfectant Company, 
Detroit, Mich. 

C. A. Simon, Acme White Lead and Color 
Works, Detroit, Mich. 


MERCANTILE 


CoMMITTEE ON CrepItT DeParTMENT Metuops. 


Eugene E. Elkus, chalreenn, 
Sy Company, San Francisco 


Sipen rennet 
Cc. Mc oskey, Pacific Hardware & Steel 
Company, San Francisco, Cal. 
Geo. S. ‘Nevin, Nathan, Dohrmann Company, 
Sea Francisco, Cal. 
iJ; Schutz, aoe Bros., San Francisco, Ca 
‘ Capeil, A Brandenstein & Co. “5 
Frees 
Wm. _ Swartley, Holbrook, Merrill & Stetson, 
San Francisco, Cal. . 
CoMMITTEE ON CREDIT CO-OPERATION. (3) 
Geo, . L. Peater: Capirneens, American National. 
ank, Richmond, 
ve Bag Carter, Webster & Co., Balti- 
E. F. ‘Sheffey, Craddock, Terry & Co., Lynch- 
C.-L; 4, Whichard, Winston- Whichard Co., Nor- 


fol 
D. ide Kirkland, J. K. Orr Shoe Co., Atlanta, 
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betore adjournment retreshments were served Dy the ciub. 


CoMMITTEE ON INVESTIGATION AND PROSECUTION 
OF THE NATIONAL ASSOCIATION 
or Crepit MEN, 

David S. Ludlum, Chairman, Philadelphia Na- 
tional Bank, Philadelphia, Pa. 

Joseph Marks, A. Lehmann & Co., New Or- 
leans, La. 

David H. Brown, Century Furniture Co., 

“Grand Rapids, Mich. 

H. M. Powell, The Wolfe Bros. Shoe Co., 
Columbus, Ohio. 

L. J. Kadeski, St. Louis, Mo. 





Directory 





BRANCH ASSOCIATIONS. 


ATLANTA, GA.—The Credit Men’s Asso- 
ciation of Atlanta. President, Wilmer L. 
Moore, W. L. Moore & . eecrearye 
E. L. Rhodes, Ernest L. i Rhodes & Co. 

BALTIMORE, MD.—The Credit Men’s ‘Asee- 
ciation of Baltimore. a A. L. 
Rosenaur, Baltimore Barga House; 
pecretery, S. D. Buck, Marvesd Bank 

g 


BIRMINGHAM, ALA. poring Credit 
Men’s Association. President A. Por- 
ter, Goodall, Brown & Co Siena. G. 
B. McVay, "Amzi Godden ee 

BOSTON, MASS.—Boston Credit _Men’s As- 
sociation. President, Joh n R. Ainsley, 
ohn R. Ainsley & Co.; Secretary, Chas. 

. Bird, 77 Summer Street. 


BUFFALO, N. Y.—Buffalo Credit Men’s' As- 
ects. President, Alfred H. Burt, 
rt_ & Sindele; Secretary, J. J. Dolphin. 
187 Hoyt Street. 
CHATTANOOGA, TENN.—The Credit Men’s 
Association of Chattan President, 
Ham, Miller Bros. Co. 


CHICAGO, ILL.—The Chicago Credit Men’s 
Association. President, John C. Boss, 
Liquid Carbonic_ Co.; ecretary, John 
Griggs, No. 218 La Salle Street. 


CINCINNATI, O.—The Cincinnati Credit 
Men’s Association, President, Geor 
Guckenberger, Atlas National Bank; 
Secretary, Henry Bentley, 210 Bell Block. 


CLEVELAND, O.—Cleveland Credit Men’s 
Association. President P. Robbins, 
Cleveland Hdw. Co.; Secretary, Kenneth 
R. Taylor, Phypers Bros. & Co. 


COLUMBUS, O.—Columbus Credit Men’s As- 
sociation. President, H. M. Powell, The 
Wolfe Bros. Shoe Co. ; Secreta Benson 
G. Watson, Union National Ban "Bldg. 


DALLAS, TEX.—Dallas Credit Men’s Asso- 
ciation. President, A. P. Tenison, Teni- 
son, Bros. Saddlery — a Ww. P. 
Peter, Emerson Mfg. Co., P. O. Box 1105. 


DENVER, COL.—The Denver Credit Men’s 
Association. President, L. B. Bridaham, 
Davis-Bridaham Drug 'Co.; Secretary, I. 
A. Babcock, Daniels & & Fisher Stores Co.; 
Assistant Secretary. + ee Mathew, 
Colorado National Bank Building. 

DES MOINES, IOWA.—Des Moines Ge 

en’s Association. President, F. 
~ anne Chamberlain Medicine Co.; ” Sec- 
ay. D . M. Douglass, Bentley & Olmsted 


DETROIT, MICH.—Detroit Credit Men’s As- 
sociation. President, Chas. Sawyer, 
a Pingree Co.; Secretary W. S. Camp- 

» No. 506 Wayne County Bank a 


45 


STANDING COMMITTEES, (Continued) 


of Officers of Affiliated Branches 
of the National Association of Credit. Men. 
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CoMMITTEE on Fire Insurance. 


James L. McWhorter, Chairman, Montgome 
Moore Mfg. Co., Nashville, ce = 

W. Alfred Wilson, W. A. Wilson & Sons, 
Wheeling, West Va. 


D. EL ones, Dudley E. Jones & Co., Little 


Lee Hays, L. Hays Saddl and Leather Co., 
Wichita, Kens...” “4 


T. P. Holland, Tootle-Wheeler & Motter Mer- 
cantile Co., St. Joseph, Mo. 


DULUTH, MINN.—The Jobbers’ Credit As- 
sociation. (Duluth-Superior.) President, 
Daniel Waite, Blake & Waite Co.; Secre- 
tary, James H. Nolan, Knudson-Ferguson 
Fruit " stant Secretary, H. 
Green, 4ot Torrey Bldg. 


FORT WORTH, TEX:—Fort Worth Associa- 
tion of Credit Men. President, H. E. 
Gardner, Carter-Hunt Gro. Co.; Secre- 
tary, Geo. Q. McGown, McGown & Wade. 


GRAND RAPIDS, MICH.—Grand Rapids 
Credit Men’s Association. President, 
A. B. 7 Pr City Milling Co.; 


Secreta: rnelius, Wolverine 
Brass Wor 

HOUSTON, TEX.—Houston preat Men’s 
Association. President, Peden, 


Peden Iron & Steel Co.; 
ling Myer, Hunt & Myer. 


JACKSONVILLE, FLA.—Jacksonville eredie 
Men’s Association. President, C. W. Bart- 
leson; Secretary, J. W. Clark. 


KANSAS CITY, MO.—Kansas City Associa- 
tion of Credit Men. President, Geo. H. 
Edwards, Edwards & Sloane Jewelry Co. 
qseretaey, Edwin A. Krauthoff, arnes. 

New & Krauthoff. 


LINCOLN, NEB.—Lincoln Credit Men’s As- 
sociation. President, M. I. Aitken, Cashier 
National Bank of Commerce; Secretary, 
E. G. Evans, Lincoln Hdw. Co. 


LOS ANGELES, CAL.—Los Angeles Credit 
Men’s Association. President, G. Wither- 
spone, Craig & Co.; Secretary, W. 

Mushet. 323 Ballard Bldg. 


LOUISVILLE, KY.—Louisville Credit Men’s 
Association. President, S. A. Hilpp, S. A. 
Hilpp & Co.; Seareen: R. Ruthenburg, 
Mendel, Weinstock & Co. 


LYNCHBURG, VA.— dew SF Gem Men’s 
Association. President, 4 D. Bell, 
uinn- Marshall nd eee 
. Horner, Oglesby-De Witt Company. 


MEMPHIS, TENN.—The Memphis Credit 
Men’s Association. President, John W. 
Bailey, Day & Bailey Grocer Co.; Secre- 
tary, J. C. James, 111 Madison Street. 


MILWAUKEE, WIS.—The Milwaukee Asso- 
ciation of Credit Men. President, W. 
B. Strong, jerman re er & Kuehmsted 
Co. bs comme. . attin, Standard 

0. 


iesgenes Ster- 


MINNEAPOLIS, MINN.—Minneapolis Credit 
Men’s Association. President, L. 
Sewali, Minneapolis Iron Store Co.; ; Sec- 
retary, M. C. Badger, Patterson & Steven- 
son Co. 
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BASK VIELE TENN.—Nashville gor 
oa Associa —e., ee, ; 
perry alsh Ha ecre- 
tary, Geo. PM. Thomas, American ‘ide. P 
new. ORLEANS, LA.—New Orleans Credit 
Men’s Association. Presid oo, A, Hh. 


uae Picard, Kaiser & Co.; ° 
J. Bartlette, B. J. Wolf & oe 


aoe coon N. Y¥.—The New York Credit 
Men’s Association. President, Malcolm 
eens Jr., F. O. Pierce Co.; Secretary, 

J. Sayers, No, 320 Broadway. 


eee VA.—Norfolk Credit Men’s As- 
sociation. President, Chas. Hoofnagle, 
The Four Co.; Secretary, C. L. Conradt, 
Old seers Tobacco Co.; Assistant 
Secretary, H. N. Poulson. 


OMAHA, NEB.—The Omaha Association of 
Credit Men. President, T. 
American Hand-Sewed Shoe . 
tary, E. G. Jones, Credit Clearing House. 


PHILADELPHIA. PA.—The Philadelphia 

Grogit Men tion. President, Frank 

Ss. SW, Sev Strawbridge & Clothier; Secre- 

ey. S ji Severson, Room 702, No, 1001 
Chestnut S 


PITTSBURGH, PA.—Pittsburgh: Association 
f Credit Men. cree, 3 W. ee 

The Pittsburgh Dry Goods Co 
. L. Danahey, Monongahela “poet Bide Bldg. 


PORTLAND, ORE.—Portland Association of 
Credi en. President, H. Devers, 
Closet . & Devers; Secretary, L. 
Abrams, Allen & Lewis. 


RICHMOND, VA.—Richmond Credit Men’s 
Association. President, John Landstreet, 
R. A. Patterson Tobacco Co.; Secretary, 
Jo. Lane Stern, 1014 East Main St. 


ROCHESTER. N. Y.—The Rochester Credit 
en’s Association. President, J Lem- 


pert Solomon Bros. & Lem : ‘Secretary, 


dward Weter, Yawman f Erbe Mfg. Co. 


ST. JOSEPH, MO.—St. Ji Credit Men’s 
ssociation. President, [ames E. Cox, 
R. L. McDonald & Co.; retary, P. E. 
Parrott, Battreall- Whittinghill Shoe Co. 
ST. LOUIS, MO.—The St. Louis Credit Men’s 
Association. President . Vogel, 
Charter Oak Stove & Range Co.; Secre- 
tary, A. H. Foote, 503 Granite Building. 


ST. PAUL, MINN.—St. Paul Credit Men’s 
Association. | oe Ww. i. Mi eye, 
Co.; tary, H, 

Parkes, Merchants’ National Back." 

nex. eo CAL.—The Credit Association 

Diego. President, Simon Levi, 

40, Sar eth Street; Secretary, Sam Ferry 
mith, 841 Fifth Street. 


SAN_ FRANCISCO, CAL.—San Francisco 
Credit Men's Association. co aie, G. 
Brenner, Elkus-Brenner retaty, 
Ben Armer, No. 535 ES ‘bidg. 

SAVANNAH, a ey Credit Men's 

Association. ar rites m. D, Krenson, 

. D. W Co.; Secretary, W. J. Don- 

hac of Commerce. 

SEATTLE, WASH.—Seattle creah B, Monts fe 
sociation. President, F: T. F 


Bros.; Secretary, Geo. F. Taine ge 
Grocery Co. 


SIOUX CITY, IA.—Sioux Gv Bureau of 
Credits; President, R. Baker, 1437 
Douglas St.; Secretary- treet c® 
Lukes, Security National Bank. 


SIOUX FALLS, S. D.—Sioux Falls Come 
Men’s Association. President, J. 
Fenn, Fenn Bros., Inc.; Secretary, Ry 
Cone, Manchester, Biscuit Co. 


SPOKANE, WASH.—S obbers’ Asso- 
ciation. President, J.:M. Comstock, Spo- 

ne D. -; Secretary, J. B. Camp 

bell, 308 Empire State Building. 


TROY, N. Y.—Troy Credit Men’s Association. 
President Hugh Galbraith, The Boutwell 
Milling & Grain Co.; ‘ 
Cobden, People’s Bank. 


WHEELING, W. VA.—The Wheelin Crome 
Men’s Association. President, as. W. 
Franzheim, The Wheeling Fomerine, fen 
any; Secretary, Samuel arper, 

arper & Bro. 


WICHITA, KAN. —Wichite, ‘Cope, Monts As 
sociation. remee,, 0 oa Taylor, The 
ohnston & Larimer D. ee 

illis Davis, So: Bing Co. 


YOUNGSTOWN, 0O.— Youngstown Gre 
Men’s Association. President, W. 
Dales,, National Biscuit Co.; SE 
Charles W. Gilgen, Chamber of Commerce. 


kane 


Secretary, A. 'B. 
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List of cities where bureaus for the ex- 
change of credit information or adjustment 
bureaus are being operated by affiliated 
branches of the National Association of 
Credit Men: ; 


Adjustment Bureaus 


Memphis, Tenn. 
Milwaukee, Wis. 
Nashville, Tenn. 
Philadelphia, Pa. 
Pittsburgh, Pa. 


Atlanta, Ga. 
Buffalo, N. Y. 
Cincinnati, Ohio 
Cleveland, Ohio 
Columbus, Ohio 
Denver, Colo. Rochester, N. Y. 
Fort Worth, Texas | San Diego, Cal. 
Grand Rapids, Mich. | Seattle, Wash. 
Los Angeles, Cal. | Spokane, Wash. 
Youngstown, Ohio 


Bureaus for the Exchange of Credit Information 
. Baltimore, Md. Minneapolis, Minn. 
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Birmingham, Ala. 
Columbus, Ohio 
Denver, Colo. 
Duluth, Minn. 

Fort Worth, Texas 
Grand Rapids, Mich. 
Jacksonville, Fla. 
Los Angeles, Cal. 
Louisville, Ky. 
Memphis, Tenn. 





Nashville, Tenn. — 
Norfolk, Va. 
Portland, Ore. 

St. Paul, Minn. 
San Diego, Cal. 
Seattle, Wash. 
Sioux City, Iowa 
Sioux Falls, S. D. 
Spokane, Wash. 
Youngstown, Ohio 
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